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CRM TA CDP fIK IHCTPYMEHTU ®OPMYBAHHA EDEKTUBHUX
CTPATErX B3AEMOAII 3 KNIEHTAMMU

Y ecmammi npedcmasneno modcausi nanpsamu adanmayii MapKemuH208ux cmpamezii 8 yMogax iHpopmayitinoeo ne-
PpeHacuuernHsl, 3poCmaio4ol KOHKYpeHyii ma 3MiH y no8ediHyl CnoJjcusayie Komnatii. Buceimieno axmyanvbhi GUKIuK,
N08 A3aHi 3 Nepexo0oM 00 6UKOPUCAHHSL Y MAPKEMUHEY «NepSUHHUXY Oanux kiienmis. OcHo6Ha yeaza 30cepedicena Ha
moarcnugocmsx CRM-cucmem ma CDP-piwens, sxi 3abe3neuyoms inmezpayiro ma YHiQIKayito 0anux KIienmie, cnpus-
104U nepcoHanizayii 63aemo0ii, no6y008i 00620CMPOKOBUX BIOHOCUH i3 KIIEHMAMU MA NIOBUWEHHIO KOHKYDEHMOCHPOMO-
arcHocmi nionpuemems. Ilpoananizoeano npaxmuuni acnekmu guxopucmauts CRM-cucmem ma CDP-piweny, ix eniug
Ha niosuweHHs epexmugHocmi bisHec-npoyecie ma cmpame2iyHuil po3gumox nionpuemcms. Ocobausa yeaza npuodinena
nopigusaHHio nepegae i Heooikie CRM-cucmem ma CDP-piwenb, a makoic ixHboMy 8Nausy Ha po38UMOK YKPAiHCbKO20
ma MidiCHaApoOHo20 6i3Hecy. 3anponoHO8aHO peKoMeHOayii wooo 8UOOPY Ma 8NPOBAONCEHHSA YUX CUCEM, 8DAX08YIOUU
obmedicenHs O100cemy ma cneyudixy punky. 3podaeno 8ucHogok, wo inmezpayis CRM-cucmem ma CDP-piwens € kuio-
408010 CKNAO080I0 07151 N0OYO08U epheKMUBHUX MAPKEMUHE08UX CIpamezii ma 3a0e3neyents Cmaio2o po3gumKy nion-
puemcms.

Knrouosi cnosa: CRM, CDP, asmomamu3zayis Mmapkemunzy, nepcoHanizayis, e@exmueHicms, MapKemune, KOMyHi-
Kayis.

CRM AND CDP AS TOOLS FOR BUILDING EFFECTIVE
CUSTOMER INTERACTION STRATEGIES

The research focuses on studying the impact of modern marketing tools, particularly CRM and CDP systems, on
business efficiency. In the context of information overload, growing competition, and changes in consumer behaviour,
companies face the need to adapt their marketing strategies. The study highlights current challenges associated with the
transition to using first-party data, given the gradual phasing out of support for third-party cookies. The primary focus
is on the capabilities of CRM and CDP solutions, which enable integration and unification of customer data, facilitating
personalized interactions, building long-term relationships with customers, and enhancing competitiveness.

The study emphasizes the advantages of CRM systems, which allow for customer data analysis, demand forecasting,
sales automation, and the development of personalized marketing strategies. CDP solutions, on the other hand, integrate
data from various sources, creating a unified customer profile for more detailed consumer behaviour analysis and the
creation of precise marketing campaigns.

The research analyses practical aspects of using these tools, their impact on improving business processes, and the
strategic development of enterprises. It presents examples of their implementation in various companies, particularly in
the e-commerce sector, where the integration of CRM and CDP systems contributed to increased sales, improved
customer loyalty, and optimized marketing expenses.

It has been determined that the cost of CRM and CDP solutions remains an important factor for businesses, though
its significance and perception vary. International companies view these systems as an investment in strategic
development, while for Ukrainian companies, they are primarily a means to efficiently organize business processes with
minimal expenses.

Special attention is given to comparing the advantages and disadvantages of CRM and CDP solutions, as well as
their impact on the development of Ukrainian and international businesses. Recommendations are proposed for selecting
and implementing these systems, taking into account budget constraints and market specifics. The study concludes that
the integration of CRM and CDP solutions is a key component for building effective marketing strategies and ensuring
the sustainable development of enterprises.

Keywords: CRM, CDP, marketing automation, personalization, efficiency, marketing, communication.
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IMocranoBka mpodiemu. CydacHuil Oi3Hec cTHKa-
€THCS 3 HOBUMH BHKJIMKaMHU, 110 00YMOBJIEH]I JUHAMIYHUM
PO3BUTKOM iH(OpMaLiITHUX TEXHOJIOTIH, 3MiHAMH Y TIOBE-
JUHIN CHOXHBAYIB 1 MOCHJICHHAM KOHKYpeHIii. OHiero 3
KJIFOYOBHUX MPOOJIEM ChOTOICHHS € afanTallis 10 Nepexoay
Ha HOBI CTaHIapTH KOH(DIICHIIHHOCTI, 30KpeMa BiIMOBa
Bil BHKOPHUCTAaHHSA B MapKETHHTY CTOPOHHIX (pafimiB
cookie, o yckiIaHIoe 30ip TaHUX PO KITI€HTIB 1 BIUTUBAE
Ha e(eKTHBHICTP MapKEeTHHTOBHX cTparerii. OmHuM i3
MOJKJIMBHX PIIIeHb Ii€l MPOOIEMH € BIPOBAHKEHHS B Ma-
PKETHHIOBY IisUTHHICTh MiIMPHUEMCTB IHCTPYMEHTIB, SIKi
JIO3BOJITIOTH ONITUMI3yBaTH B3a€EMOZIIO 3 KIIi€HTaMu, 30e-
piratu iXHO JIOSUTBbHICTB 1 3a0€31Me4yBaTH 3pOCTaHHS JOXO0-
JiB. IHTerpauis cydacHUX 1HCTpyMeHTIB, Takux sk CRM-
cucremu Ta mardpopmu KirieHTcbkux aaHux (CDP), crae
HEOOXI1THOI0 YMOBOIO JUIS YCIIIIHOTO (DYHKI[IOHYBaHHs 0i-
3Hecy. OIHAK HEJAOCTATHE PO3YMIHHS MOXKIHMBOCTCH IIHX
pimreHs, iXHbOI €(PEeKTHBHOCTI Ta BIUIMBY HA 3araibHi 0i3-
Hec-pe3yJbTaTH CTBOPIOE MOTPedy B JOCIIDKEHHI JaHOT
pOOIEeMaTHKH.

l'inoTe3010 1OCHIHKEHHS € TaKe TBEPKEHHS: BUKOPH-
cranns iHcTpymenTiB CRM ta CDP 3a6e3neuye rinuboke
PO3YMIHHS KIIEHTCHKUX MOTPeO 1 cripusie moOy10Bi JOBroO-
CTPOKOBHX BITHOCHH i3 KIIIEHTAMH, 1[0 3HAYHO ITiBHUIILy€E
3araipHy €(heKTUBHICTH Oi3HECY, 1 € MOXIIUBUM 3a B yMO-
Bax oOMexeHoro Oropkery. g rinmoresa mepenbauae, Mo
Bukopuctanass CRM-cuctem ta CDP-pimens, 30kpema
iXHS iHTerpallis, J03BOJISE ONTUMI3yBaTH MapKETHHIOBI
MIPOIIECH, TIEPCOHATIZYBATH KOMYHIKaIlii 3 KJIII€EHTaMH, T0-
KpalIUTH CETMEHTAMII0 ayAUTOPIi Ta 3a0€3MeYUTH TOUHUN
aHaJi3 JaHuX, 110, B CBOIO YEPTYy, CIIPHUSIE 3pOCTAHHIO MPO-
axiB, 30UIBIIEHHIO KIIEHTCHKOI JOSUIBHOCTI Ta 3Mill-
HEHHIO MO3MIiH KomnaHii Ha puHKY. [Ipu npomy BripoBa-
JoxenHst CRM-cucrem ta CDP-pimieHs He 000B'13K0BO TI0-
TpeOye 3HAYHUX KOIITIB.

AHaJgi3 ocTaHHixX Aocaizkensb i myoaikauii. Edexru-
BHE BUKOPUCTAHHS JAaHUX KJII€HTIB € CKIaJHIM Yy 0araTbox
acmekrax. Ti caMi JaHI MOXYTh INPANIOBATH IO-Pi3HOMY
3aJIeKHO BiJf TOTO, XTO Ta SIK IX BUKOPHCTOBY€E. AHANITHYHI
iHCTpyMeHTH, Taki sk CRM ta CDP, n03B0AI0TH TiAIpH-
eMcTBaM e()eKTUBHIIIE BUKOPUCTOBYBATH J1aHi, ONITHMI3Y-
I0YM OIepaliifHi NpolecH, NMPUAHATTS pillieHb 1 yIpaB-
JIHHS pecypcaMu. BOHU CHPHSIOTH BUSBICHHIO TPEH/IIB,
MPOTHO3YBaHHIO TONUTY, iAeHTU]IKALIT IpodIeM y JlaH-
LIOrax IOCTa4YaHHs Ta MOKPAIIEHHIO MAPKETUHIOBUX KaM-
naiit. [{e 3a0e3medye Kpally aganrariiro 10 3MiH pUHKY Ta
TIiABUIIECHHS KOHKYPEHTOCTIPOMOHOCTI.

BaxumBicte CRM-cucteM UIs MapKeTHHTOBHX Billi-
JIB MiATBEPIKYETHCS YUCICHHUMH ITyOJIIKAITisIMH SIK 3aKO0-
P/IOHHUX, TakK 1 BITYM3HAHUX HayKoBLiB. Cepel yKpaiHCh-
KHX JTOCJITHUKIB 30KpeMa BapTO BUALIUTH TaKi OCHOBHI.

TeopeTn4Hi Ta METOAWYHI ACNEKTH BIPOBAIKECHHS
CRM-cuctemM Ha miANpHEMCTBAX, €Talyd Ta OCOOJHUBOCTI
ILOTO MPOIIECy AETANBHO MpeAcTaBieHi y myomikamii Pu-
6augyk-Sposa T.B., Mapuerko M.I. [1]. IIpomenko A.K.
JIOCTIIKY€ OCHOBHI KpHUTEpii, sIKi CIIii BpaXOBYBaTH IIi -
puemctBam npu Bubopi CRM-cuctemn, 30kpemMa QyHKITi-
OHAJILHICTh, BaPTICTh, MACIITAOOBAHICTh Ta IHTETpAIliHI
MOJKJIMBOCTI [2].

Karan 1.B., Koctrouko C.M. ta binonepkiscbkuii O.b.

PO3MIIsAAIOTH BIUIMB BripoBakeHHst CRM-cucrem Ha mia-
BUIICHHS e()EeKTUBHOCTI Oi3HEC-TIPOIIECIB MiAMPHEMCTB,
aHAJI3YIOTh IIepeBaru Ta MOXKIIMBOCTI IMX CHUCTEM Y KOH-
TEKCTI cydacHOro puHKY [3,4]. [HIII aBTOpH Yy CBOIX PO0O-
Tax po3rsiaaTs ponb CRM-cucreM y crpykTypi IHTEp-
HEeT-MapKEeTUHTY IiJIPHEMCTBA, iX BIUIMB Ha e(EeKTHB-
HICTh OHJTaH-KOMYHIKamii Ta mpogaxis [5,6,7,8]. Y cBoiit
crarti Ko6umox O., T'ipra O. BucBiTmooTs poas CRM-
CHCTEM y TIOKpAIleHHi JIOTICTHYHOTO 00CITyrOBYBaHHS KJIi-
€HTIB, aHAJI3YIOTh CyYacHi TEHAEHII Ta MPaKTHUKH Y IiH
rairysi [9].

Li crarTi HaHAOTH TIHOOKE PO3YMIHHS Pi3HHUX acIieK-
TiB BrpoBamkeHas CRM-cucrem y 6i3Heci, migkpeciio-
104HM X 3HAYEHHs! JUIS MiJABUIIEHHS e()EKTUBHOCTI Ta KOH-
KypPEHTOCHPOMO>KHOCTI i JIIPUEMCTB.

TeopeTnuHi Ta METOJUYHI ACIEKTH BIPOBAKCHHS
CDP-piuieHp Ha MigIpPHEMCTBAX 3/1€OLIBIIOTO po3risiaa-
I0ThCA 3aKOpAOHHUMU aBTopamu [10,11].

[Tpote, Ha naHWii Yac aKTyali3yIOTHCS 1 3JIMINAIOTHCS
Hepo3kputuMu uTaHHs iHTerpanii CRM-cuctem Ta CDP-
pilleHb B OJHIA KOMIIaHii, BiICYTHE UiTKE PO3YMIHHSI
o0 moTpedu ad0 HaBMAKU HEAOIUIBHOCTI iX CHIIBHOTO
BUKOPHCTAHHSL.

MeTor0 cTaTTi € aHaJi3 BIUIMBY Cy4acHUX HHU(GPOBHX
iHCTpyMeHTiB, Takux sk CRM-cucremu ta CDP-pimiens,
Ha ONTHUMI3allil0 MAPKETUHTOBUX IMPOIIECIB 1 MMiABUIIEHHS
e(peKTUBHOCTI Oi3HECY B YMOBaX 3MiH y MOBEJIIHIII CIIOMKH-
BayviB, TOCHJICHHSIM KOHKYPEHIIi Ta IepeXoIy Ha HOBI CTa-
HAApPTH KOH(QIAeHIIHHOCTI. [ ToCATHEHHS METH BU3HA-
YEHO TaKi 3aBJIaHHS JJOCJIIIPKEHHS: POBECTH OTJIS Cydac-
HUX TeHIeHii BukopuctanHs CRM-cucrem i CDP-
pillleHb Yy MapKeTHHIOBIH IisIBHOCTI KOMIIaHiH, JOCIIi-
quth niepeBaru ta oomexkeHHss CRM ta CDP y 3a6e3re-
YeHHI nepcoHalti3alii KoMyHiKanii i3 KIi€HTaM#, po3po-
OWTH MPaKTHYHI PEKOMEHIAIIIT TS i JIPUEMCTB II[OJTO 1H-
terpanii CRM-cuctem i CDP-pimens y iX MapKeTHHIOBi
cTparerii.

Bukiang ocHOBHHX pe3yJibTaTiB AocTiT:KeHHA. Sk i B
norrepefHi poku, B 2025 pori koMmaHii, 0 KepyIOThCS B
CBOTi IisSUTBHOCTI KIIIEHTCHKAMHU JaHUMH, IIPOIOBKYBaTH-
MYTh JIIUPYBaTH y CBOIX Taly3sX HUIIXOM iHTerpauii Ta
yHi(iKaIll TaHUX KITI€HTIB s akTuBallii. BogHodac map-
KETOJIOTH, SKi MOKJIaIAINCS B CBOTH MIsUTBHOCTI Ha (ainn
cookie TpeTix CTopiH, Tenep ONUHHUIMNCS B CKJIAJIHOMY CTa-
HoBUILI. STk Bigomo, cropoHHi daiinu cookie € TOTy)KHUMHU
IHCTpYMEHTaMH, SIKi JO3BOJISAIOTH KOMIIAHISIM BiJICTEXY-
BaTH aHATITHKY Ta HAJAIITOBYBATH PEKJIaMy 1 MPOMO3NIIT
Ha OCHOBI 3BHYOK KopHcTyBadiB [12]. Oanak Be6-po3po0-
HUKaM Ta KOMIIaHisIM, SIKi BAKOPHCTOBYIOTh IIi 1HCTpyMe-
HTH BIJICTEXXCHHS, Ba)KIMBO 3a0€3MCUNUTH JOTPUMAaHHS
CTaHJAPTIB KOH(IICHIIHHOCTI CIIOKMUBaYiB 3 METOIO 3aXH-
CTY JaHUX KOPUCTYBAyiB BiIIOBIAHO 10 YUHHUX HOPMAaTH-
BHO-TIPABOBHX aKTIB.

I xoua i Google BifikiIaB BiIMOBY BiJi BUKOPHCTaHHS
cTopoHHIX daiiniB cookie y cBoemy Opay3zepi Chrome, sika
crovatky miaHyBaiacs y 2024 poiri, IpoTe OYiKyeThCH,
110 e cranetsest y 2025 pomi [13]. V Google nosicHioOTS,
110 BiIMOBA BiJl BUKOPUCTAHHS CTOPOHHIX (haiimiB cookie
notpeOye OibIe Yyacy I CIIBIIPALli 3 PEKIIAMHUMHU Iap-
THEPaMHU Ta PEryJIITOpaMH, adM CTBOPHUTH DIillIEHHS, L0
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3abe3neuye KOH(DIAEHIIHHICTh KOPUCTYBAiB 1 MIATPUMYE
poboty onnaiiH-pexiamu. Y 2025 poui Google nponosxy-
BaTHMe€ IIyKaTH, BIIOCKOHAIIOBATH Ta NIEPEBIPSATH HOBI MO-
XKIIMBI 1HCTpyMeHTH 3axucty nanux y Chrome, 3okpema
3aXMCT BiJ| BijcTexxeHHs1, 3axuct [P-anpecu, API Privacy
Sandbox [13].

Hacmigkn miel 3MiHM 1 BeO-CalTiB KOMITaHIi 3ale-
KaThb BiJ] IXHBOI 3aJICKHOCTI BiZl CTOPOHHIX (haiimiB cookie
IUTA MapKeTHHTY Ta aHamituku. Kowmmadii, BeO-pecypcu
SIKMX, 3HAYHOIO MIpOI0 BHKOPHCTOBYIOTH Taki (aimu
cookie, MOXyYTh 3yCTPiTH TPYIOHOIII B amamTamii CBO€l
cTpaTterii abo MONIyKy iHIIKUX CIIOCO0iB 300py AaHUX TIPO
BiJIBilyBauiB TicCJsl MOYATKy HOCTYIIOBOTO IPUITMHEHHS
BUKOPHCTaHHS cookie.

be3yMOBHO, MapKeTOJIOTH TMOBHHHI NPHCTOCYBATUCS
JI0 KHOBOTO CBITOBOTO MOPSAKY». 3TiJHO MPOBEICHOTO Y
2023 pori onutyBaHHs 0u3bK0 92% KEpiBHUKIB BHIIOL
JIAaHKW MapKeTHHTY MOTOKYIOTBCS 3 THM, IO Yepe3 IpH-
MMUHECHHSI BUKOPUCTAHHS CTOPOHHIX (aitniB cookie «mep-
BUHHI JIaHi 3apa3 [iHHIII, HIX Oyab-Koam» [14].

[MTinnpuemMcTBa, sSKi HE MATUMYTh JIOCTYIy O CTOPOH-
HIiX JAaHWX, 3ITKHYTHCA 3 MPOOJIEeMaMy B YTPUMaHHI KITi€H-
TiB Ta IOBTOPHOMY HPOJaXKy CBOiX TOBapiB UM MOCIYT, IO
3poOUTh peKJaMHI KaMIIaHii MEHII e(peKTHBHUMHU. TomMy
TaKUM KOMITaHisIM JTOBEIEThCS BKJIAZATH OiJIbIIe pecypciB
Y CTBOPEHHS BHYTPIIIHIX aHATITHYHHAX 1IHCTPYMEHTIB 1 TO-
LIYK HOBUX MiJIXOMIB 10 MapKeTUHTy. [l0 Takux ajbTepHa-
TUBHUX PIIICHh MOXXKHA BiIHECTH 3aJTydeHHS BIACHUX Ja-
HUX, CTBOPEHHS KaMIaHiil y COIliaIbHUX Mepekax, BUKO-
pucTaHHs email-MapkeTHHTY a0 PO3BUTOK CTpaTerii, sKi
HE 3aJeXaTh BiJ] TapreTOBaHOI pEeKJIaMH, 3aCHOBAHOI Ha
cookie.

JIyis motoNiaHHs [IMX BUKJIMKIB O0i3HECY HEOOX1THO BU-
KOPHUCTOBYBATH Cy4acHi IHCTPYMEHTH, Cepe]] SIKHX OCHOB-
HuMu BBaxaroTbest CRM-cucremu (Customer Relationship
Management abo cHCTeMH YIPaBIiHHS BiTHOCHHAMH 3
wiriearamu) Ta CDP-pimens (Customer Data Platform a6o
wiatdopmu kiientcbkux ganux) [15]. CRM 1 CDP e oc-
HOBOIO UIsl pOOOTH 3 KIIEHTaMH, alle HE € B3a€MO3aMiH-
HUMH Ta MalOTh Pi3HE NPU3HAYEHHS, 30KpeMa:

. CRM-cucTtemMu BUKOHYIOTH QYHKIIIIO 300py
iHpOopMaii Ta cTpyKTypH3amii MporeciB B3aeMoii 3 Kirie-
HTaMH. 3aBISKH [IbOMY 3a0€3TeUy€eThCS 1HIUBIAyalTi3oBa-
HUH TiIXix 70 00cIyroByBaHHS KIIEHTIB, IO crpusie 30i-
JBIIIEHHIO TXHBOI JTostmbHOCTI. Lli cucreMu HagarOTh 3MOTY
aHAN3yBaTH ICTOPiI0 KOHTAaKTiB, aBTOMAaTH3YyBaTH MpPO-
IIECH MPOJaXIB 1 CTBOPIOBATH aKTyalibHI MPOMO3HIIii, 110
BiJINIOBIJAIOTh MOTPeOaM CIIOKUBAYIB.

. CDP-pinienHst 00'eAHYIOTh aHi, OTpUMaHi 3
PI3HHX JKEped, 1 CTBOPIOIOThH yHi(iKoBaHUiT POk KO-
*Horo KitieHTa. Lle 1o3Bosisie O1bT ePEeKTUBHO PO3AUIATH
ayUTOPIF0 HA CETMEHTH, PO3POOJIATH MEePCOHATI30BaHI
MapKeTHHTOBI KaMITaHil Ta aJanTyBaTH MiAXOAN JI0 B3ae-
MOIii 3 KITIEHTAMH 3aJIeKHO BiJI IXHIX iHAWBITyaTbHHUX I10-
Tpeb [15].

Pazom 1i ABa IHCTPYMEHTH JafOTh MOYKITUBICTB TIIHOIIIE
PO3YMITH OUiKyBaHHS KII€HTiB, ()OPMYBaTH CTilKi B3ae-
MUHHU 3 HUMH Ta 3HaYHO IiJIBUILYBaTH 3arajibHy MpOJIyK-
TUBHICTb Oi3HeCOBHX mpoteciB. [IpoTe € MiXk HUMHU 1 KITto-
YOBi BIJMIHHOCTI.
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Po3risiHeMo Oinbl JIeTanbHO OCOOIMBOCTI KOXHOT 13
aHaJi30BaHMUX IHCTPYMEHTIB.

CRM 3a3Buuaii (yHKLIOHYe $K 3aKpuUTa CUCTEMA,
CTBOpEHA JJIsl BUKOHAHHSI KOHKPETHHX 3aBIaHb yCepPEIHHI
xoMmanii. Ii OCHOBHe 3aBIAHHA — JONOMOTTH OpEHAAM
edexTuBHO OyayBaTH B3a€MOJIIO 31 CITOKMBAaYaMH, BUKO-
PHCTOBYIOUH JIaHi, BiOOpaXkeHi B KII€HTCHKUX MPODIIAX.
L1i npodini BrIIOYAIOTH KITIOYOBY omnepauiiiny iHdopma-
LiI0 TIPO KIIIEHTIB, TaKy sIK iM’sl, HOMep Tene(oHy, eIeKT-
POHHY ajpecy, TOCHIaHHs Ha COLliaJIbHI MEPEeXi, BCTAHOB-
JICHI JI03BOJIM YM OOMEXCHHS, JaHi i3 ()opM 3BOPOTHOTO
3B’SI3Ky Ta 3ayBa)KCHHsI, JOAAHI CIIBPOOITHUKAMHU KOMIIa-
uii (puc. 1). Jlo xmienrcekux npodizie y CRM Takox
MOXE€ JTOJaBATHUCS 1CTOPIsS B3a€EMOJIi ayqUTOPii 3 KOMIIa-
Hi€T0, BKIIFOYAIOYH 3BEPHEHHS [0 CIYXOW MiATPUMKH, 3a-
JUIICH] BIATyKH, BIATIOBIAlI Ha OMMTYBaHHS TomO. Taki cu-
CTeMH 4acTo 3a0e3MedeHi iHCTPyMEHTaMH ISl MOHITOPH-
HT'y MOXKJIMBOCTEH MPO/IAXKIB 1 YIPaBIIiHHS LIUM TIPOLIECOM.

CRM akTHBHO BHKOPUCTOBYIOTH (paxiBiii, 10 Hparo-
I0Th 13 KIIIEHTaMH, 30KpeMa MEHEKEPH 3 ITPOIaXKy, CIIeIli-
aNiCTH CIYKOWM MIATPUMKH Ta Mapkerojoru [16]. Boxu
aHAJTI3YIOTh JaHi 3 KaPTOK KIEHTIB, 1100 OTPUMaTH J0C-
TYI JI0 IEPCOHAIBHOI iH(pOpMAIlil, IKa JO3BOJISIE 3MILIHIO-
BaTH B3a€MHHHU 3 KIIOYOBHUMH KIEHTAMH W 3HAXOIUTH
HOBI MEPCIIEKTUBH [T PO3BUTKY Oi3HECY.

IepeBaru Ta Hemomiku BukopuctaHHI CRM-cucremun
PO3KpPHUTTI B 6araTb0X HAYKOBUX MOCTIHKCHHAX 1 TOMY Je-
TAJILHO 3YMHHATHCS Ha HUX € HEJOPEIHO.

Criepury, KOMITaHiI 3aCTOCOBYBAalM B CBOIHl poOOTI
tieku CRM cucremy s 300py iHdopmariii, mpore mpu-
6sm3Ho 3 2010 poky, B mpoliec movajga CTPIMKO 3aiyda-
qucst CDP-pinneHHs. YcmimHi NpakTHKH BIIPOBAKEHHS
CRM-cucreM Ha HiANPUEMCTBAX JETAIBHO PO3IIISAAINCS
B 0araTboX HayKOBHUX IyOIIiKallisiX Ta MpeaCcTaBiIeH] Ha pi-
3HUX [HTEpHET-pecypcax, TOMy OKpPEMO iX MPEACTaBIATH B
JTAHOMY JOCIIPKEHHI MOTpeOn HeMae.

3a ocranHe aecaTuaiTTss CDP-pimieHHs 3Ha4HO pO3BH-
HYJIHCS 1 TeTep MO3HIIOHYIOTHCS K 0a30BHIA CEIMEHT pi-
BHS JIJaHMX Y CTEKy pimieHs martech. BcranoBieHHs ruiat-
¢dopmu CDP sk ocTaTouHO KaTeropii mporpaMHoro 3ades-
MEYSHHS JJIsl PO3LIMPEHOTO KePYBaHHs JJaHUMH TIPO KJTie-
HTiB HiATBEPIKYETHCS TUM (paKTOM, 110 KommaHist Gartner
HEeNoJaBHO OmMmyOJikyBana cBiif mepmuii B icTopii Magic
Quadrant for Customer Data Platforms [17].

HesBaxaroun Ha Te, mo BusHaueHHs CDP mocTiiHO
smiHoeTbes, CDP Garner Buznagae CDP sk «miporpamMHi
JIOZIATKH, SIKI MATPUMYIOTh BUIAJKH BUKOPUCTAHHS Map-
KETHHI'Y Ta KJII€HTCBKOTO JOCBiy HUISIXOM 00’€IHaHHS
JIaHUX MO KIIIEHTIB KOMITaHIl 3 MAPKETUHIOBUX Ta IHIIUX
kaHaniB. CDP ontumisye yac i opi€eHTAIliI0 TOBITOMIICHB,
MIPOTIO3MLIIH 1 3aTyUeHHSI KJIIEHTIB, @ TAKOXK JI03BOJISIE aHA-
Ji3yBaTH MOBEIHKY KJII€HTIB (Ha MEPCOHAIBLHOMY PiBHI) B
gaci» [17].

VYV BiTYm3HAHHX HayKoBHX kepenax CDP-pimenns
MPaKTUYHO HE PO3TISHYTI, a iHpopMamis Ipo CYTHICTb,
¢dyukmii Ta nepeBaru CDP npeacrasieHa 3ae011b010r0 Ha
CIemiai30BaHuX MIaThopMax po3poOHUKIB IPOTPAMHOTO
3abe3neueH s Ul MapKeTHHTY. BukopucToByloum naHi
OCTaHHIX npejcTaBuMo ocodnuocti CDP-pitiens Ta npu-
KJIaJ¥ X BIPOBAKEHHS HA ITiJIPHEMCTBAX.


https://esputnik.com/uk/blog/scho-take-customer-data-platform-cdp
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Puc. 1. Jlorika po6oti CRM-cucrem
[oicepeno: cknaseHo Ha OCHOBI [16]

CDP - 1e mnaropma AaHUX KIIEHTIB, SKa 3aiiMaeThCs
300poM, 0OPOOKOI0, CTPYKTYPH3ALIIEI0 Ta 00’ € JTHAHHSM iH-
¢dopmamii mpo xii migis [18]. 36eperkeHi KIi€HTCHKI AaHi
MOXYTb OyTH B3ATi 3 Pi3HUX OHJIAMH Ta odaitH mKeper,
TakuxX sK BeO-calTH, NOJaTKu, OpaysepH, oQuaiH-KacH,
CRM-cucremu Ta iH. (puc. 2).

YuidikoBani
naHi KIicHTIB
J:kepesia maHux

CRM

MoseniHKa Ha calTi

POS

O aHi 3acToCyHKY

BUKOPWCTaHHA NPOAYKTY

PPPPY

C D
—
g
=6

Omxe, CDP nomomarae cTBOpHUTH BceOiUHE YSBICHHS
PO IJILOBY ayJIUTOPit0 U 3a0e3reuye MOBHE KEpyBaHHS
KITI€EHTCHKUMH TaHUMH.

YumMm Oinbrre iHpopMarii mpo ayIuTopiro MOTpaIuisie B
CUCTEMY, TUM TOYHIIINMH OyayTh HOPTPET KII€HTA 1 Map-
KETHHIOBI CTpATeTii.

EMeiln-MapKeTHHI

Mepconanizayia Ha canTi

CouianbHi Mepexi

Pexknama

IHWi KaHanwn
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Puc. 2. Jlorika po6otu CDP
Joicepeno: [16]

181



Ne 196, 2024

Exonomiunuii npocmip

BrpoBamkennss CDP-pimens momoMoryio 6araTboM
KOMIIaHisIM JOCATTH 3HAYHHUX pe3yibTariB. Huxue mpen-
CTaBJICHO JICKUJIbKA MPUKJIA/(IB MiIBUIIICHHS ¢()CKTHBHOCTI
KOMITIaHiH pi3HMX Tamyseil micys BrposapkeHHs CDP.3a
sarutoM Big Global CPG (rimo6ambHa KOMITaHis CIIOKHB-
YHMX TOBapiB) 10 po3pobHuKa — kommanii Actable (Hbro-
Vopk, CIIA) mono inrterpanii CDP y cBOIO MapKeTHH-
TOBY iHPPACTPYKTYpPy y 3B'A3KY i3 BiIMOBOIO BiJ] CTOPOH-
Hix (aitniB cookie Ta moTpedoo B epcoOHATI30BaHOMY M-
(poBOMYy IOCBiZli, OCTaHHBOIO OYJIO IHTErpOBaHO BIIPO-
JTOBJK IIECTH MICSIIB 22 OpeHAN 3 PI3HUMH KEepeJIaMHt J1a-
HUX Ta KaHasaMHu akTuBaii. Takox Oyi0 akTHBOBaHO TpH
KJIF04OBi cueHapii Bukopucrannss CDP Ta cTBOpeHo oc-
HOBY JUI TII00aJIEHOTO po3ropTaHHs B perioHax EMEA Ta
APAC [19].

OpHUM 13 TaKMX NPUKIAAIB € MIPOBITHUNA pO3IpiOHMI
MIPOAaBEIh SIEKTPOHHOI KOMepIIii, IKHii BUKOPUCTOBYBAB
Salesforce CDP st xoHcosmizamii JaHUX KJIIEHTIB 3 OH-
JalH- 1 ohaifH-KaHaJiB, BKIIOYAIOYH IIATPOPMHU EIIEKT-
POHHOT KOMepIii, colialibHi MepexXi, MapKeTHHT EJIEKT-
POHHOO TIOIITOO Ta B3aEMOIIO 3 KilieHTaMu. OTpUMAaBIIN
360-rpaaycHuii Orisi CBOIX KIIIEHTIB po3/piOHMI mpoa-
Bellb 1Mo0auuB 3pOCTaHHS 3allydeHHs KIJi€HTIB Ha 25%,

ChninbHi mepeBaru Ta HeJ0JiKH BUKO

KiJIbKiCTh KOHBepcii Ha 15% 1 cepenHio BapTicTh 3aMOB-
nerns Ha 20% [20].

Ille omuuM mpukiagoM € kKommanis Bosch Power
Tools, sixa BrpoBaguina Tealium AudienceStream st 06'-
€IHAHHS JaHUX KOPHCTYBAdiB 3 Pi3HUX TOYOK B3AEMOIT,
BKJIrouaroun BeOcait ta CRM-cucremy. B pesynbrari
OyJ10 CTBOpPEHO O1IBII TOBHUI MTPOQisIb KOPUCTYBAUIB, I10-
KpalleHO pPO3YMiHHA YHOJOOaHb KII€HTIB, ITiIBUIICHO
e(heKTUBHICTh MAPKETUHIOBHUX KammaHii [21].

Bnposampkennss CDP nemoHcTpye 3HauHI nepeBaru i
JUTA JTiIEpiB YKPaTHCBKOTO e-commerce 0i3Hecy, Hamp., Ii-
cia BrpoBamkerHs CDP Big eSputnik, ykpainceki e-
commerce kKomnaHii 3adikcyBanu, mo direct-kaHanu mo-
yau npuHocuTH Bix 8,9% mo 21,6% ycix npoaaxis [22].

i mpuKIamu mMigKpecIoTh, o BiupoBamkeHHs CDP
CHpHSIE TiBUILCHHIO e()EKTUBHOCTI MApPKETHHTOBHX KaM-
TaHii, 30UTBIICHAIO IPOJAXKiB Ta TOKPAIICHHIO B3aEMOIL
3 KJII€EHTaMH 1, SIK KiHIIEBHI pe3yIbTaT, 30UTBIICHHAIO T0X0-
NIiB KOMITaHii.

3 orsiy Ha HaBeJIeHI BUIIE MepeBark Ta HEJOJIIKH KO-
JKHOTO 13 TPOTPaMHUX TMPOAYKTIB, MOKHA BUAUIUTH CITi-
nbHI epeBaru Ta Henoiiku CRM-cucrem ta CDP-pitens
(Tabm. 1).

Tabnuys 1
uctanusi CRM-cucrem ta CDP-pimiens

ChinbHi nepeBaru

CnijbHi HeZ0JiKH

e JliABUIIEHHS TOYHOCTI JAQHUX Ta 3HIKCHHS DPU3HKY
JIOACHKUX TTIOMHJIOK.

e TlokpamieHHs NepCOHAI30BaHUX KOMYHIKaIiif i3 Kiti-
€HTaMH.

e  MOXIHBICTD aHANI3y AaHUX Ul CTBOPCHHS eerTH-
BHUX MapKETHHIOBHX CTpPATeTiM.

e ABromarm3alis IMPOLECIB, LI0O CKOPOYy€ BHTPATH
4acy IpaniBHUKIB.

e JligTpumka MacmraboBaHOCTI Oi3HECy yepe3 iHTerpa-
IiF0 3 IHIMMMH CUCTEMAMHU.

e  Bucoka BapTiCTh BIPOBAHKEHHS Ta 00CITyrOBYBaHHS.

e 3ajeXKHICTh BiJl Cy4yacHHX TEXHOJOTIH Ta peryssp-
HOT'O OHOBJICHHS CHCTEMH.

e  Pusuk koMnpomeralii KoH}IACHIIHHUX JaHUX KITi€H-
TiB.

e Jlorpeba B HaB4YaHHI MepCOHANy i €(pEKTUBHOTO
BUKOPHCTaHH.

e  TpuBanuii Npolec HalANITYBaHHS Ta aJIanTallii.

Joicepeno: cknaneno Ha ocHoBi [15,16,18,22]

IIpore, sik Oyno ckazano Buie CRM-cucremu ta CDP-
pilIeHHs, He3BaXKalouu Ha MEePIINH MO Ha aOCONIOTHY
CXOXICTh, MAlOTh BIIMIHHOCTI, 5IKI POOJISIT KOXKHY 3 HUX
VHIKaQJIbHOIO AHai3 HAyKOBHX JDKepeNl Ta ITyOJikariit

npakTukiB BrpoBamkeHHs CRM-cuctem ta CDP-pimenn
JIO3BOJIUB BUOKPEMHTH Ta y3arajJbHUTH YHIKAJIbHICTh LIUX
pitrens (Tadm. 2).

Tabauys 2

Yuikaabnictb CRM-cuctem Ta CDP-pilienn

YHikaJIbHi nepeBaru

BinminHi HegoJ1ikH

CRM-cucremun

CDP-pimennst

CRM-cucremn

CDP-pimtennst

. ®okyc Ha ynpas-
JiHHI TpoAaXaMH Ta HiATPH-
MIIi B3a€EMOJII 3 KIIIEHTAMU.

. MosxJuBicTs 36epi-
raHHs icTopii KOMyHiKalii Ta

BIZICTEKEHHS  MOXKJIMBOCTEH
MPOIAXKY.
. IligBuIeHHsT KIie-

HTCBKOT JIOSITBHOCTI yepes rie-
pcoHayizoBaHe  OOCIyroBYy-
BaHHSL.

. Vidikauis faHux
13 YHCIICHHUX JUKEPEI y €11~
HOMY TIpodisi Kiti€HTa.

. CermeHTauiss  ay-
JIUTOPIi 3a JeTaTi30BaHUMHU
rapamMmeTpamH.

U Buxopucranns Al
Ta MAIIMHHOTO HaBYaHHS
JUIsL IPOTHO3YBaHHS MOBE/Ii-
HKH KJTI€HTIB.

. MoxnuBi oOMe-
JKeHHsI B IHTerpauii 3 BeJu-
KOO KUTBKICTIO JDKEpe a-
HUX.

. Obmexennii ¢y-
HKIIOHA JUIS TIPOBEICHHSI
rIMOOKOI aHATITHKH.

o Bucoki BuMoru 1o
00pOOKH BENMUKUX 00CSTIB 1a-
HHX.

. CkiagHicTh y po-
60Ti 3 Manumu obcaramu abo
BIZICYTHICTIO ~ CTPYKTYpOBa-
HHX JIQHUX.

. 3ajexHICTh BiJ Te-
XHOJIOTiN JuIsi 3a0e3reueHHs
aKTyaJIbHOCTI Ta TOYHOCTI iH-
¢dopmarii.

Joicepeno: cknaneno Ha ocHoBi [15,16,18,22]
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Baxxmueum kputepieM € Bapticth CRM-cuctemu aiis
MapketuHry. Llina CRM-cucrem i MapKeTHHTY BH3Ha-
4yaeThesl iX (YHKIIOHAJIBHICTIO, KUIBKICTIO KOPHCTYBauiB
Ta morpedbamMu KOHKpeTHOro Oi3Hecy. Ha yxpaiHcekomy
PHHKY JOCTYIHI SK O€3KOIITOBHI, TaK i IUIATHI BapiaHTH 3
PI3HUMU TapUPHUMHU TUIAHAMH.

Bapricte mnarnux CRM-cucteM ajisi MapKeTHHTY 3a-
JISKUTH Bil 00paHOTO Tapu(dy Ta KUTBKOCTI KOPHCTYBadiB.
Ochb KUIbKA TPUKIIAJIIB:

1. SalesDrive - minimansHuii maker it 1-2 xopuc-
TyBadiB KowuTye Bijg $14,6 Ha Micslb 32 yMOBH PiuHOT ON-
JaTy.

2. Zoho CRM - 1iHa cTaHmapTHOrO Tapudy MOUYH-
HaeTbes Bix €20 Ha MicAIb 32 OTHOTO KOPUCTYBava, a Ipe-
MiaNbHUH ID1aH KomTye 10 €65 Ha MicsIpb.

3. Planfix - Bapricts BapitoeTses Bim $8 mo $28 3a
KOPHCTyBa4a Ha MiCAIb IIPH IOPIvHIH OTUIaTI.

4. LP-CRM - 6a3oBuii mnan o6iiinerscs y $9,99 na
MicsLb 1 BKJIIOYA€E JABOX KOpUCTyBadiB Ta 0 200 3amMoB-
JieHsb [23,24].

Hesxi CRM nponoHyTs KOPOOKOBI PIillICHHS 3 OIHO-
pa3oBoto orutatoro. Hampukian, BapTicTe KOpOOKOBOI Be-
pcii CRM st mpoiakiB MOXe CTaHOBHUTH Oiu3bko $715,
JUTs TIPOEKTIB - $575, a 1i1st HEOOMEXKEHOT KITbKOCTI KOpH-
cTyBauiB - 6nu3pko $1650.

Bapricte miaTdopMm ymnpaBiiHHS KITI€HTCBKUMHU Ja-
HuMu (CDP) st MapkeTHHTY BapilO€THCS 3aJIeKHO BiX
(YHKIIOHATIBHOCTI, KITBKOCTI KOPUCTYBadiB Ta 00cATY 00-
pobmoBannx manux. Ha puHKY noctymHi sk 6a30Bi, Tax i
PO3ILIMpPEHi pillleHHs 3 PI3HUMU TapUPHUMH IIIIAHAMH, 110
MAXOMATH JUTS MaJlX, CEPEeIHIX Ta BeMKuX Oi3HeciB. Och
KiJIbKa MPUKJIAIiB aKTyaJIbHUX BapiaHTIiB:

1.  Segment - 6a30Buii TIIaH AJIsT HEBEJIMKUX Oi3HECIB
JIOCTYIHUH OE3KOIITOBHO, a Tapu(u A1 KOMaH/ MOYHHA-
fotees Bix $120 Ha Micsis. Posmmpeni GyHKIl 11 kop-
MOPATHUBHUX KIIEHTIB IPOIOHYIOTHCS 3a 1HUBIyaJIbHOIO
LIHOIO.

2. eSputnik - makerm BapiroroTbes Bim  $99
(ADVANCED) 1o $ 299 (PROFESSIONAL) Ha micsup.
Enterprise-pirieHHs OLiHIOETHCS 3a7I€XKHO Big noTped 6is-
HEcy.

3. Bloomreach Engagement - tapu¢u mounHaOThCS
Bix $1,500 Ha MicsAIb 3a7€KHO BiJ KiIBKOCTI KIi€HTIB Ta
GbyHKIIH.

4. Salesforce CDP - mis BenMKHX KOMIIaHIM LiHA
craptyroth Bifg $ 4,000 Ha MicsIb, 3 MOKITUBICTIO KACTOMi-
3arii Tapudis.

5. Salesforce Customer Data Platform - moxe Bapi-
I0BaTHCS 3QJIE)KHO BiJ] 00paHOro IuiaHy Ta crenuiqHux
noTpe6 oprauizarii. Tak, 1inu nounHaroThes Big $12,500
Ha MicCsIIb 718 cepeiHiX kKommaHil (tman Corporate) Ta go-
csratotb $65,000 Ha Micslb U BENHKHX ITiIIPHEMCTB
(mran Enterprise Plus) [19,22,24].

[pote € # Ge3xomToBHI BapianTH CDP-pimens 3 00-
MeXEHOI (hYHKITIOHANBHICTIO, HAlp. KOMITaHis Segment
(Twilio Segment) nmponoHye IIATHUN IUIAH JUIS KOMaH[
Bix $120 Ha Micsaub 1 0JHOYACHO HAJA€ OE3KOIITOBHUM J10-
CTYII 3 OOMEKCHOIO KITBKICTIO (PYHKITii.

Binpmicts mocragansHukiB CDP-pimmens, cepen sKux
Treasure Data Customer MuleSoft, Mindbox, Adobe Real-

Time CDP, Tealium AudienceStream, Data Platform,
BlueConic, Lytics, Optimove, ActionlQ Ta iH. IpOMOHY-
I0Th IHAWBITyaJbHI PIlICHHS, 1 TOYHA BapTICTh MOXE 3Mi-
HIOBATHCS 3AJIEXKHO BiJ 00cATY PyHKIIH Ta JaHUX, KITBKO-
cti mpodiniB abo crerudiunux morped 6i3Hecy. Tomy 3a-
moBHUKaM CDP notpi6Ho 6e3nocepetHbo 3BEpHYTHCS 10
MOCTa4YaJIbHUKIB JUIS1 OTPUMaHHS HalaKTyaJIbHIIIOI iHpOp-
Marlii Ta BUOOPY ONTUMAIBLHOTO Tapudy.

BoueBup, SKII0 HA PUHKY € ITPOIO3HLis JOPOTHX IPO-
IpaMHHX MPOJYKTIB, TO BIAOBITHO HA HUX € TOMUT 1 I[iHA
HE BHCTyIAE KIOYOBHM KpHUTepieM BuOopy. Tomy morri-
JBHO PO3IJITHYTH MOTHBHM Ta KpHUTepil 3aMOBHHKIB IpH
npundanHi CRM-cuctem Ta CDP-pimieHs.

Jlost Mi>kHApOTHUX 3aMOBHUKIB BapTicTh CRM-cuctem
Ta CDP-pinieHs € BaXIIMBUM, alieé He BUPIMIAILHUM (ak-
TopoM. Ha po3BHHEHNX pHHKAX KIIOUYOBUM KPHTEPiEM BH-
0opy € GyHKIIOHATBHICTh, MAacIITA0OBAHICTh TA 1HTETPa-
s TWIATPOPMH 13 BXKE ICHYIOUOI0 €KOCHCTEMOIO iHCTpY-
MeHTIiB. BapTicTh Takux pilleHp 4acTille OIHIOETHCS Y
koHTekcTi ROI (mpubyTky Ha iHBeCTHIII), IO TUIATGOpPMa
MoJke 3a0e3neunTd. Mi>KHapoIHI KOMITaHii, 0COONHBO Be-
JIMKI KOPTOpaIllii, rOTOBI iaTuTy 3HauHi komTu 3a CDP,
SKIIO CUCTEMa MPONIOHYE PO3IIUPEH] MOXKIMBOCTI. Bucoki
CTaHIApTH Oi3HEC-TPOIeciB y MIKHAPOTHUX KOMIIaHiH
CTUMYJIIOIOTh BHOIp CHCTEM i3 npeMiyM-(yHKIIOHAIbHI-
CTIO, HABITh SIKIIO I[iHA TaKUX pilieHs ctanoBuTh $10,000
1 OlJIBIIIE HA MICSIb.

Jnst 3amoBHUKIB 3 Ykpainu Bapticth CRM-cucrem ta
CDP-piuiens Ma€ 3Ha4HO BHIIHHI MIPIOPUTET, OCKIIBKU YK-
palHCBHKI KOMIIaHi{ 4acTo MPAIIOI0Th y CKIaJHAX €KOHOMI-
YHHUX YMOBaX, 1 OFOJKeT Ha moAiOHi pimeHHs CyBOpo 00-
MexxeHni. ToMy Maii Ta cepe/iHi MiANpUEMCTBA Haal0Th
mepeBary OFOJDKETHUM DIllICHHSIM, SIKi 3a0e3MeuyroTh Oc-
HOBHI ()YHKIIi: yNpaBIliHHSA KOHTaKTaMH, MPOCTY aHai-
THKY, aBTOMaTHU3allif0 MapkeTuHry. Kpim toro, Ha yKkpaiH-
CHKOMY PHHKY MAa€ MICIle MONHUT Ha PIlICHHS 3 HU3bKUM
MOPOTOM BXOJy: OE3KOIITOBHI IUIaHW ab0 TapHudikaiis,
sIKa 3aJIeKUTh Bl KITBKOCTI KOPUCTYBaYiB 4H 00CsTy 00-
pobmroBaHuX naHux (puc. 3).

OTxe, pi3HULA B migxonax 1o Buoopy CRM-cucrem ta
CDP-pilieHb 3aKOPJIOHHUMHU Ta YKPaiHCBKMMH KOMIIaHi-
SIMH TaKa:

1. 3aKopJ0HHI KOMMaHii 30cepe/KeHl Ha JIOBIo-
CTPOKOBIl BHUTOJi, KOMIUIEKCHIH (yHKI[IOHAILHOCTI Ta
iHHOBaIlisAX. BapTicTh BUIpaBaana, KO TiatGopma Ja0-
roMarae aBTOMaTHU3yBaTH MPOLIECH Ta MacIuTadyBaTu 0i3-
Hec.

2. YkpaiHchki KOMIIaHii, HABMAKH, OOMPAIOTh Pi-
IICHHS, SKi MaKCHMAJIbHO BiJIOBIJalOTh IXHBOMY OFO-
JUKETy Ta 6a30BUM rnoTpebam. /11t HUX Ba)JIMBO MaTH MO-
KITUBICTH MTOCTYTIOBOT'O PO3MIMPEHHS (DYHKIIIOHAJIHHOCTI B
Mipy 3pocTaHHs Oi3Hecy.

Bapricte CRM ta CDP-piliens 3aIMIIa€ThCsl BaxKIIH-
BUM (aKkTOpOM il 000X pHUHKIB, aye ii 3HAYEHHS Ta
CHOPUHHATTS Pi3HATHCSA. MiXHApOIHI KOMIaHii po3risiaa-
I0Th Il CHCTEMH SIK IHBECTHILIIO Y CTPATEriYHUN PO3BHUTOK,
TOJII SIK JUIs1 YKPaiHCHKHUX KOMITaHiH IIe HacaMIiepe ] Crocio
e(eKTHBHO OpraHi3yBaTH Oi3HeC-TIPOIIEeCH 3a MiHIMAITbHUX
BUTpAT.
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lFonosHi kputepii BM60opYy CRM-cnctem ta CDP-piwieHb
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MixKHapogHi KomnaHii, oco6anBo Be-
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IHTerpauia 3 pisHUMM KaHaNamMmu
NPoAaXy

\ 4

AHanITMKa B peXKnmi peasbHOro
yacy

\ 4

MepcoHanisauis KNiEHTCbKOro
[0CBiAY Ha macwTabHoMy piBHiI

\ 4
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YKpaiHCbKi KomnaHii

CniBBiAHOLWEHHA LiHW Ta AKOCTI

\ 4

MonmBicTb NOKanisauii cu-
cTemm

A 4

MiaTpnmKa yKpaiHCbKOi MOBM
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niaTpnMmKa

\ 4

Puc. 3. Kpurepii Bu6opy CRM-cucrem ra CDP-pimens
Lrcepeno: BnacHa po3poOka

[MoganpuuM ociiKEHHAM MOXKe OyTH BHU3HaYEHHS
oco0MBOCTEH, IIepeBar Ta HeJIOJIKIB 11l 0JJHOTO Iporpa-
MHoro npoxykry DMP (Customer Data Platform), ioro
y3roJukeHicTh 13 iHcTpymentamu CRM ta CDP, BU3Ha-
YeHHS TOIUTFHOCTI BUKOPHUCTAHHS KOJKHOTO 3 IIUX 1HCTPY-
MEHTIB OKpeMo abo iX iHTerparis.

BucaoBku. Ha 0cHOBI ITpoBeA€HOTO TOCIIIKEHHS MO-
JKHa 3pOOHWTH BHCHOBOK, IO IHTETpamis iHCTPYMEHTIB
CRM Ta CDP € xi1r090BUM YHHHUKOM IS OpPMYBaHHS
e(EKTUBHUX MAapKETHHTOBHX CTpaTerii y CydJacHHUX

ymoBax. CRM-cuctemMu J03BOJISIOTH aHATI3yBaTH [aHi
KJII€HTIB, aBTOMATH3yBaTH TPOLECH TPOAAXKIB Ta CTBOPIO-
BaTH NEPCOHAII30BaH1 KOMYyHiKalil, Toxi sik CDP-pimenns
3a0e3neuyroTh yHi(IKaIiio JaHUX 3 PI3HUX JDKEpen Uis
moOyIoBH MidicHOTO Tpodiaro KirieHTa. BukopucTaHHS
[UX IHCTPYMEHTIB CIPUSE TiIBUIICHHIO JOSUIBHOCTI KITi€-
HTIB, ONTHMI3allii BUTpaT Ha MapKETHHT Ta JOBIOCTPOKO-
BOMY 3POCTaHHIO 0i3HECY, a TAKOXK JO3BOJISIE MMiIPUEMCT-
BaM 30epiraTi KOHKYPEHTOCIIPOMOJKHICTD Y MiHIIMBHX PH-
HKOBHUX YMOBaX.
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