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OCOB/IUBOCTI IMNNEMEHTALIT CRM-CUCTEM Y NMPOLIECU
OBC/NTIYTOBYBAHHA KNIEHTIB HA PUHKY ABTOMOGIJIB

Y ecmammi 0ocniosxceno cneyugixy enpogadcennss CRM-cucmem y OiAnbHICMb A8MOCANOHIE | OUNEPCHKUX YEeHMPI8
6 ymosax yugposoi mparcgopmayii asmomobinbHozo punky Yrpainu. 3’sicosano, wjo CRM-cucmemu gidieparoms Kiro-
408y poib Y YOPMYBAHHI KIIEHMOOPIEHMOBAHOT cmpamezii nionpuemcmasa, 3abe3neyyrouu a8mMomMamus3ayito oociy208y-
BAHHS, NEPCOHANI3AYII0 KOMYHIKayill ma nioguueHus egexmuenocmi npooadxcis. Ilpoananizosano cyyachi menoeHyii
PO38UMKY Ma BUCBIMIEHO nepedazu Oi0Xcumanizayii npu 63a€moo0ii 3 KIiEHMAMU 8 YMOBAX HECNAOIIbHO20 PUHKOBO20
cepedosuuya. 3podaeHo aKyenm Ha 3pOCMAaHKI RORUMY CIMOCOBHO BUKOPUCANHS PO3POOIEHUX GIMYUSHAHUX NPOOYKMIE
CRM-cucmem. Hasedeno pesynomamu nopiguanvroi oyinku mpvox nonyaaprux CRM-cucmem (SalesDrive CRM,
KeepinCRM, KeyCRM i3 3acmocysanHam memooy bazamosumipHoi cepedHvoi. 3a pe3yromamamu 00CAiO#CeHHs Onmu-
manvrorwo CRM-cucmemoro onst punky asmomob6inie susnauero cucmemy SalesDrive CRM. Oxpecneno nepcnexmugu no-
danvuiux 0ocniodcens y nanpami adanmayii CRM-cucmem 00 agmomobintbHO20 pUHKY 3A2aL0M.

Knruosi crosa: oioscumanizayis, CRM-cucmema, punox agmomobinie, npoepamui npooykmu, 06C1ye08y6anHts Kii-
€nmie

FEATURES OF IMPLEMENTING CRM SYSTEMS IN CUSTOMER SERVICE
PROCESSES IN THE AUTOMOTIVE MARKET

The article provides a comprehensive analysis of the features of implementing CRM systems in the activities of
business entities operating in the Ukrainian automobile market. It is substantiated that the digitalization of customer
service processes is a key condition for the formation of competitive advantages in the modern market environment.
Particular attention is paid to the role of CRM technologies in ensuring personalized interaction with customers,
increasing sales efficiency, automating business processes, and improving the quality of after-sales service. The global
and national experience of using CRM solutions in the automotive business is summarized. The dynamics of changes in
the Ukrainian car market are analyzed: from isolated cases of automation in 2018-2019 to the widespread
implementation of CRM systems after the COVID-19 pandemic and in the conditions of a full-scale war. It is established
that in the conditions of the destruction of dealer infrastructure and a decrease in new car sales, CRM systems have
become a tool for preserving customer bases, supporting communications, and developing the used car market. The
growth in the popularity of domestic software solutions (SalesDrive, KeepinCRM, KeyCRM that demonstrate a high level
of adaptation to local conditions is noted.The study conducted a comparative characteristic of CRM systems using the
multivariate average method to determine the optimal solution in terms of functionality, cost, integration capabilities and
ease of implementation. The method is based on comparing the software product with a "benchmark”, that is, with a
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conditional one, which has the best results in all indicators, maximum for stimulants and minimum for de-stimulants. The
SalesDrive system demonstrated the highest efficiency in terms of a set of criteria. The results of the study indicate that
CRM systems are an important tool for increasing customer loyalty, accuracy of demand forecasting and overall
management efficiency in an unstable market. The feasibility of further research aimed at adapting CRM solutions to the
needs of small and medium-sized businesses in the automotive service sector is substantiated.

Keywords: customer service, digitalization, CRM system, car market, software products, multidimensional average

JEL classification: M31, L62, 033, L86, M15

IHocTtanoBKa npodiaemMu. Y cyyacHUX YMOBax pO3BU-
TKy aBTOMOOITBHOTO PHHKY, III0 XapaKTePH3YETHCS 3pOC-
TAI0U0I0 KOHKYPEHIII€I0, TMHAMIYHIMHI 3MiHAMH CTIOKHB-
YUX OYiKYBaHb Ta IMOCWJICHHAM POJi IH(PPOBUX TEXHOJIO-
riif, 0coOJIMBOro 3HaucHHS HaOyBae e(CKTHBHE YIMpaB-
niHHs B3aemuHamu 3 kimientamu. Customer Relationship
Management (CRM noctymnoBo TpanchopMyeThes i3 J10-
MOMDKHOTO IHCTPYMEHTY Ha KJIIOYOBHII KOMIOHEHT CTpa-
TEriYHOTO YIMPABIIHHSA MiAMPUEMCTBAMU aBTOMOOIIBHOT
cthepu. Immnemenraniss CRM-cuctem y OizHec-miporecu
aBTOCAJIOHIB Ta AMJIEPCHKUX IIEHTPIB J1a€ 3MOTy HE JIMIIe
CHCTeMaTH3yBaTH poOOTY 3 KIIIEHTCHKUMH Oazamu, aye i
MiABHUIUTH SIKICTh 0OCITyTOBYBaHHS, 3a0€3IIEYUTH TIEPCO-
HATI3aIil0 B3a€MOJIii, ONTHMIi3yBaTH MHKI HPOJAXY Ta
3MIIHUTH JOBIOCTPOKOBY JIOSITBHICT CIIOKHBAYiB.

Oco06mmBOCTI aBTOMOOUTFHOTO PHHKY — IIe¢ BUCOKA Ba-
PTICTb TOBApY, TPUBAIMI LIMKI IPUUHATTS PILICHHS, MOT-
peba y micasnpoaaKHOMY CepBici 3yMOBIIOIOTH crienudi-
yHi BUMOTH 10 ¢yHKmioHanmsHOCTI CRM-cucrem. 3ok-
peMa, BOHM MaloTh 3a0e31edyBaTi 1HTETPaIlifo 3 JIOTiCTHY-
HUMU Ta CEPBICHUMHU MOJYJISIMH, MiATPUMKY OaraTokaHa-
JIBHOT KOMYHIKAIlil, aBTOMaTH30BaHUI aHaNi3 MMOBEAiHKO-
BUX JIaHUX KJIEHTIB. Y KOHTEKCTI InudpoBoi TpaHcdopma-
1i1, TKa aKTUBI3yBaJIach i BrutuBoM manaemii COVID-19
Ta BIFICbKOBHMX BHUKJIHMKIB B YKpaini, CRM-pimenns cranu
He JIMIIE IHCTPYMEHTOM ITiIBUIIEHHS OINepariiHoi edek-
THBHOCTI, ajie i 3aco00M ajanTalii 10 HecTabiIbHOrO 30-
BHIIITHBOTO CEPEOBHIIIA.

TakuM 9UHOM, JOCIIKEHHS OCOOIMBOCTEH BIpOBa-
mxeHHss CRM-texHoorid y cdepi 00CIIyroByBaHHS KITi€-
HTIB Ha aBTOMOOITFHOMY PHHKY € aKTyaJIbHHUM i BajKITH-
BUM A ()OpMyBaHHS KOHKYPEHTHHX II€peBar MiJmpH-
€MCTB, OPIEHTOBaHMX Ha IOOYJIOBY CTIMKHMX B3a€MHH 3i
CHOKMBayaMM B YMOBaxX IIOCTIHHUX 3MIH PHHKOBOI
KOH IOHKTYpH.

AHaJi3 ocTaHHIX Aoc/ixKeHb i mydJikaniii. Boposa-
okeHHs: CRM-cucteM y cdepi 0o0CIyroByBaHHS KITi€HTIB
Ha aBTOMOOIJIBHOMY PUHKY OCTaHHIMH POKaMH aKTHBHO
JOCTIKYETHCA SIK Y BITYU3HIHOMY, TaK i B MKHApOJTHOMY
HaykoBOMy TipocTopi. OCHOBHa yBara HPUALIIETHCS
BIDTMBY IU(PPOBUX IHCTPYMEHTIB Ha €(DeKTUBHICTh pOOOTH
aBTOCAJIOHIB, MiJBHUIIEHHS JIOSUIBHOCTI KIIIE€HTIB, aBTOMa-
TH3AII0 TPOLECIB MPOJAXy Ta MICIAIPOAaXHOTO 00CTy-
TOBYBaHHA. Y po0OoTax HayKOBLIB, 30KkpeMa, Mosro-
Boi I'.B., Mocrosoi A.JI, Yoproro B., Illapana O.M., fn-
uyk T.B. [1-4] minkpecmoersest, mo CRM-cucremu Bimir-
paroTh KIIOUOBY POJIb y 1MOOYIOBI JOBIOTPUBAIHUX BiTHO-
CHH 3 KJIIEHTaMH B YMOBaX 3pOCTaHHS KOHKYPEHIIii Ha pH-
HKy. CRM-TexHo0rii JO3BONAIOTE CTPYKTYpYBaTH HaHi
PO KJIIEHTIB, IEPCOHANI3YBaTH MAapKETHHTOBI KOMYHiKa-
1i1 Ta CKOPOTHTHU IUKJ HPOJAXKY.

[TyGmikamii Ha TUTaTgopmi [5] cBigyaTh, MO YacTka

YKpaiHCBKHUX KOMIaHiH, fKi BHKOpHCTOBYIOTH CRM y
ctepi aBTOOI3HECY, TOCTYTIOBO 3pOCTAE, a B CTPYKTYPi MO-
nuty Ha CRM-pimmieHHs moMiTHO 30ibIIKIacs 4acTKa Bi-
TYM3HSIHUX cucTeM. lle 00yMOBIIEHO SIK €KOHOMIUYHHMH,
Tak 1 0E3NEKOBUMH YMHHHKaMH, 30KpeMa, BiJIMOBOIO BiJ
pociiicbkux nporpaMHux npoaykri micis 2022 p. CRM-
pIllIEHHs1 TakuX BITYM3HAHUX PO3pOOHHMKIB, sk Creatio,
SalesDrive 1 KeepinCRM, nepani wacrime 3acTocoBy-
I0ThCS B aBTOCAIOHAX 3aBISIKM aJanTalil 10 JOKaJIbHOT
cnenn¢ikn obcmyroByBaHHA. OKpeMi JOCIiIKCHHS BYe-
HUX aKLICHTYIOTh yBary Ha aHAJTITHYHUX MOXKIHBOCTSIX
CRM vy cdepi micmanpomaxHOTo cepicy, MO OCOOIMBO
aKTyaJbHO IS AUJICPCHKUX HEeHTPiB. 3acTocyBanHs CRM-
MOJYIIB U IUIAHYBaHHSA TEXHIYHOTO OOCITyrOBYBaHHS,
VIPaBIiHHS CEPBICHUMH 3allUTaMH Ta MOHITOPHUHTY 3BO-
POTHOTO 3B’SI3KY 3 KJIIEHTAMHU JIa€ 3MOTY ITiIBUIUTH JIOS-
JIBHICTh aBTOBJIACHUKIB Ta MIHIMi3yBaTH KUIBKICTh BiJITO-
KiB JI0 KOHKYPEHTiB. TakuM 4rHOM, CyYacHi JOCIIKCHHS
MATBEPAKYIOTH 3pocTatouy posiib CRM-cucteMm sik iHCTpy-
MEHTY HiJIBUILIEHHS] KOHKYPEHTOCIIPOMOXHOCTI aBTOMOO1-
JILHOTO Oi3HECY.

Pa3oM 3 THM, HEJOCTATHBO TOCTIKEHUM 3AIMIIAETHCS
muTaHHA BripoBamkeHHss CRM-cucrem Ha Manmx i cepen-
HIX MiANPUEMCTBAaX, 30KpeMa B KOHTEKCTI CIeNU(piTHIX
raiysei, Takux K aBTOMOO1UTBHA. Y X cepax AOIIITEHO
BpaxOBYBaTH Tally3eBi 0COOIMBOCTI Ta crieU(iKy KITI€HT-
CBKHUX MMOTPeO mpu BHOOPI IHCTPYMEHTIB 1 MEXaHI3MIB pe-
amizanii CRM-nigxozay, 110 BiIOBITHO MiAKPECIIOE aKTy-
ABHICTh 0OpPaHOT aBTOPOM TEMATHUKHU JOCIIIHKEHHS.

MeTol0 €TaTTi € TEOPETHKO-TIPHUKIATHE OOTPYHTY-
BaHHA cyTHOCTI CRM-cucreM sIK iHCTPYMEHTY yTpaB-
JIHHS B3a€EMUHAMHU 3 KJII€EHTaMH, aHaJli3 OCHOBHHUX TEHJIE-
HIIIH X PO3BUTKY 13 aKLIEHTOM Ha (YHKI[IOHAJIbHI MOXKJIIH-
BOCTI Ta IEpeBaru, a TaKoX JOCIIKEHHS 0coOnuBocTeH
immemenTanii CRM-cucteM y AisUIbHICTE Cy0’€KTIB roc-
MIOJIaPIOBAHHSI, 110 3AIHCHIOIOTH CBOIO AISUIBHICTD Ha pH-
HKY aBTOMOOLTIB.

Buxsian ocHOBHUX pe3yJabTaTiB AOCTiTKeHHS. AO-
pesiarypa CRM (Bim anrm. Customer Relationship
Management y mepexiaai 03Haua€e «yTPaBIiHHSI B3aEMO-
BiTHOCHHAMH 3 KITI€EHTAMHW». Y TEOPETHIHOMY 1 MPHKIAT-
HoMmy 3HaueHHI CRM-cucTema TpakTy€eThCs SIK CYKyITHICTb
TEXHOJIOTIYHHX PIllIeHb, CIPSIMOBAHNX HAa aBTOMAaTH3AIIIO0
0i3Hec-TpoIIeCiB, OB’ A3aHNX 13 KOMYHIKAIIEIO, CYIIPOBO-
JIOM Ta 00CIIyrOBYBaHHSIM KIIIEHTIB Ha BCIX eTanax ix B3a-
€MOJIIT 3 MiJIPUEMCTBOM [6].

VYnpasniHHs B3aeMoBigHOocuHaMu 3 kinieHTamu (CRM -
Customer Relationship Management posrisiaersest sk
KOHILIENTyaJbHa MOJIENb 1 TEXHOJIOTIUYHA CUCTEMA, IO 3a-
Oesrieuye iHTErpamilo yciX OCHOBHHMX IHCTPYMEHTIB Oi3-
HEC-KOMYHIKallil B €IMHOMY IH(POBOMY CEPEIOBHIIII.
Cytricth CRM-cucremn momsrae B LeHTpamizamii Ta
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CUHXpOHI3alii eJIEMEeHTIB BHYTPILIHBOI OpraHizamii misiim-
pHEMCTBA, 30KpeMa, 33/1a4, HaraJlyBaHb, II0/ICHHUKIB, Ta0-
JMIb, TU(POBUX KaHAIIB 3B’S3Ky (MECEHDKEPIB, €JIEKT-
POHHOT IOIITH, COLIAIbHUX MEpEeX, BeO-CalTIB 1 JOKyMe-
HTIB, K1 Y 3BU4allHUX yMOBax (YHKIIOHYIOTb OKpeMo. [H-
Terpauisi IUX KOMIIOHEHTIB y Mexax eauHoi CRM-
1aThOopMH Ja€ 3MOTY CTBOPHUTH YHi(ikoBaHY 0a3y JaHHX
PO KITI€HTIB, YIPABISATH YTOJAaMHU, KOHTPOJIFOBATH JTisITh-
HICTh MEHE/KepiB, 3[IIICHIOBATH aHATITHYHY 00pOOKY iH-
¢dopmarii Ta TpOTHO3YBaTH KOMepIiitHi pe3ynbTatu. Oc-
HOBHI pyHKIIOHaIBHI 60k CRM-cucTem, sKi € xapakre-
PHUMH JUT OUTBIIOCTI CyYacHHWX IUIAT(QOPM Taki: yIpas-
JIHHS KOHTAKTaMH, YIpPaBIiHHS JJaMU Ta HpOJaKaMu
(aBTOMaTH3aIlis MPOIECY MPOJAXKIB, aHAIITHKA Ta 3BIT-
HICTB, MIATPUMKA KIIIEHTIB 1 00CIyroByBaHHs, iHTErpawii
Ta bararoxaHajibHa KOMYHIiKaIlis.

Edexrusnicts peanizauii CRM-crparerii 6e3nocepen-
HBO TIOB’SI3y€ThCA 3 MiJBHIICHHAM PE3yJIbTaATUBHOCTI yII-
paBITiHHS 30yTOBOIO isUTBHICTIO MiIMpUEMCTBA. Sk 3a3Ha-
yae B. Yopauii [3], HanexHE BIIPOBAKCHHS Ta MiJICCTIPSI-
MoBaHe BHKopucTaHHA CRM-cucreM m03BOJISE AOCATTH
3HAYHOTO EKOHOMIYHOTO e()eKTY 3a paxyHOK Iii CyKyITHO-
CTi onepanifHuX Ta CTpaTeriyHnX YMHHUKIB. Cepen Kiro-
YOBUX TOKa3HHKIB epexTuBHOCTI CRM-iHILIaTHB aBTOP
BHOKPEMJIIOE: CKOPOUYCHHSI TPUBAJIOCTI LIUKITY IPOAAKY Ha
10-15%; 3pocTaHHs YaCTKH YCHIIIHO YKJIAJAECHHX YrOX Y
KOHKYpPEHTHOMY cepenoBHIi Ha 5—10%; 3MeHIeHHs Jacy
Ha BUKOHAHHS PYyTHHHHX omepariif Ha 25-30% uepe3 aB-
TOMATH3AIi0 MPOIIECiB; MiABUINECHHS TOYHOCTI IPOTHO3Y-
BaHHs 00CsATIB poAaxiB 10 piBHA 80%; 3HWKEHHS BUTPAT
Ha TPOJaXki, MapKETHHT 1 CepBiCHE OOCIyroByBaHHS Ha
10-15%; 3pocTanHs e(eKTHBHOCTI MApKETHHIOBUX KaM-
naHid Ha 5-7%; 30iIbIICHHST cepeHbOl NMPUOYTKOBOCTI
nponaxiB Ha 15-20%; po3mmpeHHs 00cATiB Hepexpec-
HOTO MPOJIAXKY, BKITFOYAIOYH 1HIIATHBY BB KJII€HTCh-
KOl maTpuMKH, Ha 5—10%); 3pocTaHHS KIIIEHTCHKOT JIOSITh-
HOCTI.

PosrnsHeMo neTanpHilIe CydacHi TPEHIN Ha PUHKY aB-
TOMOO1TiB cTrocoBHO BrpoBamkeHHs CRM-cucrem. 3a
OCTaHHi KiJTbKa POKiB aBTOMOOITEHIH pUTESHI Y KpaiHu Te-
pexuBae MoMiTHy 1uppoBy TpaHcHOpMAIliio, KIFOYOBOIO
CKJIaJI0BOIO SIKOT € BIIPOBADKEHHS CUCTEM YIIPaBIIiHHS B3a-
€MHHaMH 3 KiieHTamu. ['nmobGansHo puHOk CRM-pimens
JUTSL aBTOTUIIEPIB CTPIMKO 3pocTae 3 $6,13 mupay 2024 p.
ouikyeThbest 36imbieHns 10 $6,79 mupa y 2025 p. [7]. Le
00yMOBJICHO 3POCTAHHAM CKJIAJHOCTI TEXHOJIOTIH y aBTO-
MOOLTBHIN Taly3i, BUIIMMH OYiKyBaHHSIMH CIIOKHBAUiB i
HEOOXITHICTIO IMiATPUMYBAaTH BHUCOKHU piBEHb CEPBICY.
JocnimkenHs cBiguaTh, mo Bukopuctanas CRM 3matHe
BiJYyTHO ITiABUIUTH ¢PEKTHBHICTH Oi3HECY: MPOIaXKi MO-
XKYTb 3pOCTH B cepeiHboMy Ha 29%, IPOJyKTHBHICTb Bifl-
nity 30yTy — Ha 34%, a TOUHICTH MPOTHO3yBaHHS — Ha 42%
[8].

Junamika 3miH y BukopuctanHi CRM Ha ykpaiHCh-
KOMY aBTOPHMHKY CBIUHTH IIPO CTAIHH IEepexXik Bifl eKcIe-
pUMEHTaNbHOI (ha3u 10 MacoBOrO BHPOBaDKEHHS. SIKIO
2018-2019 pp. MoxHa OXapaKTepU3yBaTH MOOJHHOKHMHU
MIPOEKTaMH aBTOMaTH3alii (IepeBaXHO y BEIHMKHUX Mepe-
Xax ud iMropTepiB. KepiBHUKY IPOBIAHNX aBTOXOJIANHTIB
CKENTUYHO OIHIOBAJIM HEPCIEKTHBN OHJIAWH-NIPOJIaXiB
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aBTOMOOLNTIB, MOKJIAAI0YNCh HA TPAIHLIIHI METOIH pO-
60TH 3 KIieHTaMu. barato AnnepchKUX HEHTPIB BUKOPHC-
TOBYBaJM 3acTapiii oOJiKOBI cucTeMH (HampuKiIam,
1C Anbda-ABTO, SIKy CBOI'O Yacy 3acTOCOBYBAJM IOHal
3000 migmpuemMcTB aBTOMOOIIBHOI raiy3i B YKpaiHi Ta
CH/JI abo B3araii oOMe>KyBaiucsi eJIeKTpPOHHUMH Ta0H-
mamu. Oxgaak, mig srumsoM nanaeMii COVID-19 ta inmmx
YMHHUKIB CUTYaIlis moyana 3MiHroBatucs. [laanemis ctana
KaTaxi3aTopoM: aBTOCAJIOHU OYJIH 3MYIIICHI pO3BUBATH OH-
JaH-TIPOJIaXKi, 3aIlUC Ha cepBic depe3 BeO-caiiTh, Bimeo-
KOHCYJBTAIi] Ta akTHBHIiIIEe KopructyBatucsi CRM mis 06-
JKy AUCTaHIIHHUX KOHTAKTIB i3 KiIieHTaMu. B meit mepiox
HaBiTh KOHCEPBAaTHBHI OpEH/IM MMOYalli aKTHBHIILE 3a1po-
BaIWuIN IU(QPOBI IHCTPYMEHTH, 30KpeMa, IIpeMiyM-OpeHn
Ha Lexus nepeopieHTyBaIUCs Ha OHJIAHH-B3a€MOIIIO 3 KJTi-
€HTaMU JIJIs TMiITPUMAHHS BHCOKHX CTaHIApTIB 00CITyro-
ByBaHH [9]. ToOTO, B YKpaiHi 3’ IBHIIKCS OHJIAH-TUIIEpU
Ta MMOYaJM BiJKPUBATHCS IHTEpPHET-Mara3uHy aBTo Ta 3all-
YaCTHH.

VY 2022 p. mam miciie HOBi BUIIPOOYBaHHS IS PUHKY
aBTOMOOLITIB, a caMe BilfHa CIPUYHHWIIA pi3Ke MaliHH PH-
HKY HOBHX aBTO (Ipojaxi ckopoTwiucs Ha 10 41%, a ta-
KOX BiOyJoCsl pyHHYBaHHS YaCTHHU TWIEPCHKOI iH(]pa-
ctpyktypu [10]. B mux ymoBax CRM-cuctemu cranu iH-
CTPYMEHTOM BIDKHUBAHHS: BOHHU JIOTIOMOTITIH 30epertu 6azu
KITII€HTIB, MIATPUMYBATH 3 HUIMH 3B’ 30K HaBITh IPU 3aKpH-
THX IIOYPyMax, a TAaKOXK MEepepo3NoAiIuTH (HOKyC Ha IIic-
JSTIPOIaXKHE OOCITyTOBYBAaHHS 1 pUHOK BXKUBAaHHUX aBTO. Y
2023 p. cmocrepiraeTsCsi BIHOBJICHHS aBTOMOOIIBLHOIO
PHHKY Ta aKTHBi3allis KOHKYpEHTHOI O00pOTHOM 3a KIli€eHTa
— B IMX yMOBax piBeHb LU(POBi3alii 00CIyroByBaHHS
CTaB OJIHUM 13 TOJIOBHUX KPUTEPIIiB yCIIiXy JUIEPiB.

Cepen aBTocainoHiB piBeHb BIpoBakeHHs CRM Ta-
KOX 3pOCTae: 1 oQiliiiHI JUIIepH, 1 He3alIexKHi POIaBIl aB-
TOMOOLIIIB TIOCTYTIOBO MEPEXOASATH BiJl MANlepOBUX XKypHa-
7B Ta TeaeOHHUX KHIKOK JI0 €MHUX CIIEKTPOHHUX 0a3
kiieHTiB. Ha mpakruili me o3Hadae, mo iHGopmarist mpo
KOXHOTO BiJIBiIyBada, a camMe icTopisi MOKYIOK, 3BEpHEHb
JI0 CepBICYy, pe3yNbTaTH TECT-ApalBiB HAKOMUIYETHCS i
aHAJI3y€eThCS MEHTPai30BaHO. 3 TOYaTKOM MOBHOMACII-
TaOHOT BiliHU BifnOyBCsl pI3KUil 3CYyB y CTPYKTYpi PHUHKY
ykpaincekoro puaky CRM: gacTka pociiChKHX MPOIYKTIB
(mo sIKKMX HANEKHUTH BioMa cuctema Bitrix24 ctpiMko cko-
potunacs 3 73% y 2021 p. g0 17% y 2024 p. Hatomicts,
3pic momut Ha BiTun3HsAHi CRM-pimenns (3 5% no 53%
3anuTiB Ta 3axigHi cuctemu (3 23% a0 33% BignoBinHO
(puc.1). CroromHi mizepaMu Ha YKpaiHCBKOMY PHHKY €
mporpamui nponyktu Creatio, KeepinCRM, SalesDrive,
KeyCRM Tomro [11]. JIomineHO 3ayBaskUTH, IO IPOTIATOM
OCTaHHBOTO  Tlepioxy  d9acTka  JokampHHX CRM-
3aCTOCYBaHb 3pocia y 8§ pasiB, IIO CBIAYUTH NPO TIpar-
HEHHS aBTOAWIEPIB HE JMIIE JI0 TEXHOJOTIYHOI eeKTHB-
HOCTI, aJie ¥ 10 iMnopTo3amiiieHHst Ta inGopMariiinoi 6e3-
NIeKH B yMOBax BiifHH.

IIpencranenuii BuIe aHaii3 cygacHoro puHky CRM-
pillIeHb 3aCBiAUy€E HAsSBHICTh 3HAYHOTO ACOPTUMEHTY MPO-
TPaMHOTO 3a0e3MedeHHsl. Y pe3ysIbTaTi MpoBeIeHOro 10C-
JDKEHHST Ta MOPIBHUTLHOT OIIHKK CUCTEM, JJIsI BIIPOBa-
JUKEHHS B JisUbHICTE Oyno BimiOpano tpu CRM-
MPOAYKTH, IO HAWOUTBII  TMOBHO  BiIIOBIJAIOThH
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OpraHi3aniiHO-TEeXHOJIOTTYHIUM BHMOTaM 1 MacmTabam Oi-  mpeacTtaBuMo y Tadu. 1.
3Hecy. JleTalbHy XapaKTEPUCTHKY KOXXHOTO 3 HHUX
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Puc. 1 3amutu Ha BupoBaukenass CRM-cucrem B Ykpaini
Joicepeno: [11]
Tabnuys 1
Jeranizoanuii onuc pocaimxysanux CRM-cucrem
Ha3sga cuc-
Temu XapakTepucTuka
SalesDrive cHCTeMa yHpaBIiHHS NPoJakaMu. i (yHKIiOHAN MOe GyTH alanTOBAHMIA Iijl TOTPEOH KOHKPETHOTO Gi3HeCy

He3aJIeXKHO Bif raimy3eBoi npuHanexxHocti. CRM-cucrema Moxe OyTu iHTerpoBaHa 3 iHTepHET-Mara3uHaMH, CIIy-
skOamu Tene(pOHHOTO 3B’ 513Ky, SMS-po3cmiikaMu, IOricTHIHUME onepaTopamH (3okpema «Hosa ITomrra» Ta « Y-
priomTay, coliaTbHUMU Mepexxamu Ta MeceHpkepamu (Instagram, Facebook, Viber, Telegram, a Takox i3 3aco-
G6amu eleKTpoHHOI HomTH. [linTpruMyeThes iHTerpamnis 3 6aHKiBCBKUMH Ta (QiHaHCOBUMH iHCTpyMeHTamH (IIpu-
Batbank, Mono6ank, dickansanmu peectparopamu (PPO, ckinaacbKUMU MOJYISIMH, CUCTEMaMH OOJIKY BUTpPAT
i paxyHkiB. JlocTynHa B3aeMofist 3 MOMyJIIPHUMHU IIaTGOPMaMHU €IEKTPOHHOT TOPTIBI, TaKUMH sIK Prom.ua,
Rozetka, OpenCart, WordPress i Xopotuor, 1110 103Bosisie 3a0e3MeunTH HaCKpi3Hy aBTOMaTH3alilo 0i3Hec-mpo-
uecis. [Ipu mokBapTaibHii oriari HaitHwkanit Tapud (st 1-2 kopuctyBadiB cTaHOBUTH 847 TpH/MiCsIIb, 8 Ma-
keumansHui (st 100 kopucTyBadiB — 9295 rpa/micsie. Piuna ortata nepenbayae 3HWKEHY BapTiCTh.

KeepinCRM

[pocTa y BUKOPHCTaHHI Ta BoAgHO4YAac (yHKIioHansHo Hacnuena CRM-cuctema, pu3HaueHa Uisl MiATPUMKH [i-
SUTBHOCTI KOMITaHii Ta aBToMaTH3alil KIo4oBux OizHec-miporeciB. [Tnatgopma 06’enHye B coOi Bl HEOOXimHI
IHCTPYMEHTH - BiJl yIIpaBIIiHHSA JiTaMH JI0 KOHTPOJIIO (hiHAHCOBHUX omepariil. Bona xapakrepusyerbcs peryisp-
HUMH OHOBJICHHSIMU (DYHKIIOHAJIy Ta ZOCTYITHOIO IIHOBOIO IIOJIITHKOIO, III0 POOUTS 11 MPUBAOIMBUM PIIICHHSIM
JUTSL THATIPUEMCTB pi3HOTro MacmTady. bazoswuit Tapu¢ s oMHOTO KOpHCTyBada € OE3KOIITOBHUM, aje KOXKEH
HACTYIHHUH KOPHUCTYBAY OILIAYy€eThCs JOAATKOBO 299 TpH Ha MICSIIIb.

KeyCRM

e ykpainceka CRM-cucteMa, criemianizoBaHa Ha MATPUMIII TOBapHOTO Oi3HECY, 3 (JOKYCOM Ha aBTOMAaTH3AIIiI0
TpoleciB eeKTPOHHOT KoMepllii. [1 ByHKIiOHANBbHICTh OpieHTOBaHA HA MiANPUEMCTBA, 1O MPAIIOIOTh AK i3 JI0-
KaJIBHUMH, TaK i 3 MDKHapOAHIMH TOPTOBEJILHUMH IutaTopMamu. HasBHICTE TOTOBHX MOMYIIIB JuIst iHTETpatii
3 ykpaiucbkumu Mapkeriuieiicamu (Prom.ua, Rozetka, a Takox 3 rimobanpHuME e-commerce miaTGopmamu
(eBay, Etsy, Amazon, Shopify, WooCommerce, PrestaShop, Magento. Iliarpumye iHTerpaiio 3 ykpaiHCbKUMK
(Hosa momrra, Ykpromira, Justin Ta mixkuapogaumu (USPS, DHL, UPS, FedEx, WesternBid, SellerOnling,
SkladUSA ciyx6amu 0CTaBKU Ta JIOTICTHYHUMH HOCEPEAHMKaMH. BayKIHBOIO QyHKI[IOHAIBHOIO IEPEeBaroio €
odimiitaa inTerparmis 3 Instagram (mupexr, cropic, koMeHTapi JocTymHi 6e3nocepennso y BikHi CRM, a Takox 3
Mecenpkepamu Viber i Telegram. BapTicTs kopucTyBaHHS cTaHOBHTH €19 Ha MicsIIb 32 OCHOBHUH Tapu i3 10-
JTaTKOBOIO OILIATOIO 32 0OpOOKY BEIMKOI KUIBKOCTI 3aMOBIICHb.

Joicepeno: BIacHe ONPALIIOBAHHS aBTOPIB HA OCHOBI [4, 12]

JInst IeTaNBHInIoro MOCIIHKEHHST KOXHOI i3 cucTeM  CTOpoHH (Tabm.2, 3).

npeacTaBuUMo

ix IIO3UTHUBHI Ta HEraTUBHI
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Tabnuys 2
Ilepesarn CRM-cucremu, siki QyHKIiOHYIOTbh Ha YKPAIHCBKOMY PHHKY

Ha3ssa cucremn IlepeBaru
SalesDrive CRM | Iosnuit yuxn ynpaeninus npooasxcamu. CHCTEMa OXOIUTIOE BCi €Ty B3aEMOIIT 3 KIIIEHTOM — BiJl epuioro
KOHTAKTy 10 YKJIQJIaHHS IOBTOPHUX YTOJI.
Inmeepayis 3 ykpaincokumu cepsicamu. SalesDrive miarpumMye inTerpauito 3 ykpaincekumu CMS, matik-
HHMMH Ta MOIITOBUMH CHCTEMaMH, MapKeTILIeiicaMmu, Tene(hOHi€r0 Ta IHIIMMH JIOKAJIbHUMHU PilICHHSIMH.
Poswupenuii pynxyionan. Oxpim CRM-¢yHKIi, matdopma T03BOIIsIE BECTH 00K CKIIALy, IMIOPTYBAaTH
1 eKCIIOPTYBATH TOBAapH, a TAKOK aBTOMaTH3yBATH JOKYMEHTOOOIT.
KeyCRM Llsuoxe snposadaicenns. IIporiec BCTAHOBJICHHS CHCTEMH € ONIEPaTUBHUM, a 3py4YHHUI Ta iHTYITHBHO 3po-
3ymiunit iHTepdelic cnpusie MIBUAKOMY OCBOEHHIO (DYHKI[IOHATY KOPHCTYBaYaMH.
Inmezpayis 3 10KkanbHUMU Ma MidCHapoOHuMu cepgicamu. ITnatdopma NponoHye roTosi pillieHHs VIS iH-
Terpauii 3 MapkeTIUeiicaMmt, ciy)k0aMu TOCTaBKH Ta [UIATDKHUMHU CHCTEMaMH, 110 3a0e3reduye 3py4dHicTh
BEJICHHSI €IIEKTPOHHOT KOMEpIIii.
Komynixayis 3 xknienmamu. BOynoBana iHTerpamist 3 mOmyJBsIpHHMH MeceHpkepaMu (Instagram, Viber,
Telegram no3Bousie 3xiticHIOBaTH 0OpPOOKY 3aMOBJIEHD 1 CIIUIKYBaHHS 3 KJIIEHTaMHU 0€3M0CEePEAHBO B MEXKax
CHCTEMHU.
Dickanizayis 3amoenens. 3aBIsAKY iHTErparii 3 ykpaincbkuM nporpamMauM PPO Checkbox moxxiiBa rene-
paitist # apyk dickagpHUX YekiB 6e3mocepeanbo 3 CRM.
KeepinCRM 3pyunicme euxopucmanns. Cuctema Mae iHTYITHBHO 3p0O3yMinuii iHTepQeiic i3 THyYKMMHU napaMeTpamu
HaJIalITYBaHHS, 10 CIPOILYE 11 OCBOEHHS.
Asmomamuzayis Oiznec-npoyecis. Ilnarhopma 103BOJISIE CTBOPIOBATH TPUIEPH IJIsSI aBTOMATHYHOTO BUKO-
HaHHS PYTHHHHX 3aBJIaHb.
Inmezpayiiini moscausocmi. CRM 11eTKo IHTETpYETHCS 3 JTOKAIbHIMHU MapKeTIueiicaMu, TenedoHiero, Me-
CeHDKEepPaMHU Ta IHIIMMH cepBicaMy, 1o 3a0e3nedye 3pydHiCTh BEJJCHHS OllepamiifHol AisTbHOCTI.
Lllsuoxe enposadsrcenns. Cucrema Bil3HAYa€THCS BUCOKOIO MIBU/KICTIO HANALITYBAHHS Ta HU3bKUM PiBHEM
BUTPAT Ha MOYATKOBHUH eTal iHTerpaii
[icepeno: BIacHe OINPaNIOBAHHS aBTOPIiB Ha OCHOBI [12]

Tabnuys 3
Henojiku CRM-cucremu, siki pyHKIIOHYIOTh HAa YKPAIHCbKOMY PHHKY
Ha3sBa cucremu Henonikn
SalesDrive CRM BapricTs minensii Ta TEXHITHOTO 0OCITyTOBYBaHHS € JOBOJI BUCOKOIO.
Cucrema Mae 0OMEKEHHSI 111010 iHTerpallii 3 IeBHUM IIPOrpaMHUM 3a0e3MCYCHHSIM.
KeyCRM OyHKUIOHATBHI MOXKJIMBOCTI CHCTEMU OPIEHTOBaHI MEPEeBaXKHO Ha MOTPeOH Manoro Oi3Hecy Ta iHTepHeT-
MarasuHis.
Yepes obmexenunit Mactad ¢yHkuioHany miarhpopMa He € ONTUMATBHUM PILISHHSIM Ul BEIUKUX ITiM-
PHEMCTB.
KeepinCRM OyHKIIOHAT CHCTEMH MO>Ke OyTH HEIOCTATHIM IS BEJIMKHX IiIPUEMCTB i3 pO3rary>KeHUMH Oi3HeC-TIpo-
Hecamu.
CRM opieHTOBaHa IIepeBayKHO Ha KOMIIaHi1, SIKi IPAIOIOTh y cepi TOpriBIIi.
Joicepeno: BIacHe ONpaLIOBaHHs aBTOPIiB Ha OCHOBI [12]
Jlnst Bu3HadeHHs ontuMaibHOi CRM-cuctemu ckopu- — cepenHboi (Tadi.4.).
CTaEMOCSI ~ OCHOBaMH  PO3paxyHKy  OaraToBUMipHOL
Tabnuys 4
Buxinni nani ais sBuoopy ontumanabnoi CRM-cucremu
Kpurepiii ' Ouinka anTepi'l'B. IS oneparopa
SalesDrive CRM KeepinCRM KeyCRM
DyHKITIOHAT IPOrPaMH, X1 9,3 7,3 9,5
Bapricts nporpamu, x2 6,3 6,1 6,9
TexHiuHa MIATPUMKA, X3 6,3 5,3 6
Oco0aMBOCTI HABYAHHS TIEPCOHATY, X4 7,3 8,1 8,5
Hocgig pobotu Ha puky CRM-cucTeM [uis aBTo3amdac- 6.8 53 5.6
THH, X5
BapricTe OHOBICHHS IPOrPaMH, X6 59 52 4,7
Bapricts 00cIyroByBaHHs IPOTPAMH, X7 6,2 6,3 6,7
Inrerpanis i3 cropoHHIMHE Oi3HEC-TOAaTKAMHK IS Oyxra- 85 81 92
artepii, TeaedoHii, MAPKETHHTY, X8 ' ' '

[icepeno: BnacHa po3poOka aBTOPiB Ha OCHOBI [13]
B ocHOBI po3paxyHKy 0araTOBUMIpHOi CepeqHbOl Je-  yciMa MOKa3sHHKaMH MaKCHMaJbHI AJISI CTUMYJLITOPIB Ta

KHUTD TIOPIBHSHHS j-TO OIepaTopa 3 «ETaJOHOM», TOOTO 3  MiHIMaJbHI — U JECTUMYJIATOPIB. 3-TTOMiX BKIFOUCHUX Y
YMOBHHM OIIEPaTOpOM, SKUH Mae Halikpalli pe3yJIbTaTH 32 CHCTEMY ITOKa3HHKIB X1, X3, X5, Xg — CTUMYJIATOPH, X2, X4, Xs,
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X7 — ACCTUMYJIATOPH, 3BiLlCI/I «CTaJIOH» MPCACTABJIAIOTH

Taki 3Ha4eHHsI KpuTepiiB (Tabim.S.).

Tabnuys 5
BusHaveHHsl eTaJIOHHUX KpuTepiiB 111 po3paxynky CRM-cucremn
Kpurepiii «ETanon»
@DyHKIioHAT IpOrpaMu, X1 9,5
Bapricts nmporpamu, X2 6,1
TexHiuHa miATPUMKA, X3 6,3
Oco0IMBOCTI HAaBUaHHS EPCOHAITY, X4 7,3
Jocsin poboru Ha puaky CRM-cucTeM ISl aBTO3aIT9acTuH, X5 6,8
BapricTe OHOBIICHHS IPOTPAMH, X6 4,7
BapricTh 00CIyroByBaHHsI IPOTPaMHu, X7 5,3
IuTerpauis i3 cTopoHHiIME 0i3HeC-HoaaTKaMu [uis Oyxranrepii, TesaeoHil, MapKETHHTY, X8 9,2

[icepeno: BIacHa OIpaNIOBAHHS aBTOPA HA OCHOBI [14, 15]

VY pesyibrari HOpPIBHSAHHS 1HIMBIIyalbHUX 3HAa4€Hb

BeNMYMHY (Y, JI¢ i-TOKa3HHUK, j- onepaTop (Tabi.6.)

TIOKa3HHUKA X;; 3 «ETAJOHOM», OTPUMAEMO BiJHOCHI
Tabauys 6
Po3paxyHok ontumMajbHoi CRM-cucTeMu Ha 0cHOBi 6aratogakTopHoi cepeaHboi
. . - Ouinka KpuTepiiB uIsl onepaTopa
Bianocni et Pi SalesDrive CRM | KeepinCRM KeyCRM
DyHKUIOHAT IPOrpaMH, Xij/a 0,98 0,77 1
Bapricts nporpamu, a/xzj 0,97 1 0,88
TexHiuna miarpuMka, xsj/a 1 0,84 0,95
Oco6MBOCTI HaBYAHHSI IEPCOHAINY, a/X4j 1 0,9 0,86
f;/cam;[ po6otu Ha puaKy CRM-cucreM Jurs aBTO3amgacTyH, 1 0,78 0,82
j

BapTicTh OHOBJICHHS IPOTpaMH, a/Xsj 0,8 0,9 1
BapTicth 00cIyroByBaHHS IPOrpaMu, a/X7j 0,85 1 0,79
Inrerpauist i3 cTopoHHIME 6i3HEC-HomaTKaMu Uist Oyxranrepii,

0,92 0,77 1
teaeoHii, MAPKETHHTY, Xsj/d
Bararosumipha cepenns, Pij 0,94 0,87 0,91

[icepeno: BIacHa OIpaNIOBAHHS aBTOPA HA OCHOBI [ 14, 15]

O4YeBHIHO, YUM OJIMKYE j-HUH OMEPaTOP IO «CTATOHY,
TAM OJIMKYE BiHOIIEHHS P; j 1o OJIMHHILII.

zm

— . Pij

p,==i -
J m

Ha ocHOBiI mpoBeneHNX poO3paxyHKIB, ONTHMAaIbHOIO
CRM-cucremoro € SalesDrive, 3HaueHHsT 6araTOBHMipHOT
cepennpoi € 0,94, a 0TXKe MPAKTUIHO PiBHE €TATOHHOMY.

Orxe, SalesDrive - e CRM-cucrema, 110 3a0e3mne4nTh
MOBHUI IUKJI YIPABIIHHSA MPOIECOM MPOJAXy, OXOILIIO-
FOYH BCi €TaNy B3a€MOJIIT 3 KITIEHTOM: BiJl IEPBUHHOTO KO-
HTaKTy J0 YKIJIAJaHHs TMOBTOPHUX yroJ. BaknuBoro nepe-
Baroro mar$hopmH € ii ajanToBaHiCTh 10 YKpaiHChKOTO 0i-
3HEC-CEePEeIOBHIIA, 30KpeMa 3aB/ISKH IHTErpallii 3 miaTix-
HUMH CHCTEMaMH, CITy»K0aMH JOCTaBKU, MapKeTILIeicaMH,
TenedoHi€ro Ta iHIUME cepBicaMu. Po3mmpeHi MOKIIHBO-
CTi i OONKy TOBapHO-CKIIAJCHKHUX OIepamil, 3Miiic-
HEHHS IMIOPTY Ta €KCHOPTY HOMEHKJIATYPH, & TAaKOX aB-
TOMAaTH3aIlil JOKyMEHTOOOITY CIPHUSIOTH i IBUIICHHIO 3a-
TaJIbHOI €(PEKTUBHOCTI OTIEPaIliifHOI JisSITEHOCTI.

BucHoBkH. Y1IpogoBx ocTaHHIX pokiB puHok CRM-
cucteM B YKpaiHi XapaKTepHU3y€eThCsl CTa0IIbHOI O3UTH-
BHOIO  JMHAMIKOIO  pO3BHTKY. 3HauHa  KUIbKICTh

SIKII0 MpHITy CTUTH, 10 3a3HAYCHI TOKa3HUKHU PIBHOBA-
roMi, TO OaraTOBUMIpHA CEpE/IHS BU3HAYAETHCS SIK Cepe-
nHs apudmMeTndHa pocta [14]:

@)

MIPEACTAaBICHNX Ha BITYN3HIHOMY PHHKY IPOTPaMHHUX pi-
mieHb y cdepi YIpaBIiHHA B3a€MOBITHOCHHAMH 3 KITi€H-
TaMH Jla€ 3MOTy HiANIPUEMCTBAM PI3HHUX Taiy3eil ajanry-
BaTH BiJIMOBITHI CHCTEMH 3 ypaxyBaHHsM crieliudiku CBOET
TiSTBHOCTI Ta cTpaTerivyHuX 1ijei. Taka rHy4KicTh 3a0e3-
redye MiABHUIICHHSA e(PEeKTHBHOCTI KOMYHIKamii 3 Kii€H-
TaMH, 1110, Y CBOIO Uepry, BiAMOBIgaE CydacHii mapajaurmi
KIIIEHTOOPIEHTOBAHOCTI SIK KIJIFOYOBOI CKJIaJI0BOi KOHKY-
PEHTOCTIPOMO’KHOTO Oi3HECY.

Brpoamxenuss CRM-TexXHOIOT1# TO3UTHBHO BILIHBAE
Ha KJIFOYOBI TOKa3HUKH 00CITyTrOBYBaHHS KIIIEHTIB yKpaiH-
CbKHMX aBTOcCasoHIB. CrocTepiraeTscst 3poCTaHHs Hpoja-
XKIB 1 KOHBEpCIi JIIB Y HOKYIIKU 3aB/IsSKN KpaIioMy omnpa-
LIOBaHHIO 3BepHEHb. Hampukiazn, y cXOKHX MpoeKTax 3a
MexaMH YKpaiHu BHpoBajpKeHHs crewianizoBaHoi CRM
JIO3BOJIMJIO TITHATH KOHBEPCIIO MOTEHIIMHUX KIIE€HTIB Y
peamsHi yrogum Ha 15% 1 Gimeme. CRM cnpusie 36imb-
[EHHIO YaCTKW MMOBTOPHUX 3BEPHEHb: 33JI0BOJICHI piBHEM
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CepBICY aBTOBJIACHUKH YacTillle TOBEPTAIOTHCS 10 TOTO K
Jiiepa s CEpBICHOTO OOCIYrOBYBaHHS UM HACTYITHOL
KymiBii. ITiBUIIYETbCS 1HAEKC 3a/I0BOJICHOCTI KIIIEHTIB:
MEHEKEPH MOXKYTh CBOEYACHO pearyBaTH Ha 3alMTH, Te-
PCOHAI3yBaTH KOMYHIKAIlil0 Ta KOHTPOJIIOBATH SKIiCTh Ha
KOXKHOMY eTalli IIJIIXY KITi€HTa.

3araom, CRM-crucTemMn BUCTYIatOTh 6aratoyHKITio-
HaJbHUMH 1HCTPYMEHTaMH, IO CHPHAIOTH IIiJBHILICHHIO
SIKOCTI YIIpaBIiHCHKUX TporieciB. BoHu 3a6e3meuyroTs iH-
TEPAaKTUBHY B3a€EMOJII0 MEHEDKEPIB i3 KIII€HTaMH, MiAT-
PUMYIOTh TIpolleCH 30UTBIICHHA OOCSTIB  MPOAAXIB,

JIO3BOJISIFOTD iIeHTH(IKyBaTH HalOLIbII MPUOYTKOBI cer-
MEHTHU CIOXKHMBAYIB, 3[1HCHIOBATH MOHITOPUHT JisSUTBHOCTI
MEepPCOHATY Ta OLIHIOBATH Pe3yJbTAaTHBHICTh iXHBOI po-
6otu. KpiMm TOro, Taki CUCTEMH CIPHUSIOTh aBTOMATH3AIlIl
0i3HeC-TPOLIECiB, ITiABUIIEHHIO ITPOIYKTUBHOCTI CTPYKTY-
PHUX TiAPO37LTIB, eeKTHBHOMY BUKOPHCTaHHIO BHYTpI-
IIHBOTO TIOTEHLIay Ta CTBOPEHHIO €IMHOTO iH(opMma-
[iITHO-KOMYHIKAIIHHOTO CepeioBHINa, IO 3ade3medye
oliepaTHBHE pearyBaHHs Ha 3MiHH PUHKOBOI KOH  FOHKTYpH
Ta MOTped KITIEHTIB.
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