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IHHOBALINHI ®OPMATU PEK/IAMU B CUCTEMI
MAPKETUHIOBMX KOMYHIKALLIA NIANPUEMCTB HoReCa

Y ecmammi oocniosceno meopemuro-memoouuHi ma npuKIaOHi acnexmu 6NpoBAONCEeHHs THHOBAYIUHUX hopmamis
PEKAAMU 8 CUCmeMI MAPKeMUH208ux Komynikayit nionpuemcme cgpepu HoReCa 6 ymosax yugpposoi mpancgopmayii
exonomixku. OOIPYHMOBAHO, WO IHHOBAYIIHA PeKIAMA HAOYBAE CMPAMe2IYHO20 3HAYEeHHS AK IHCIPYMeHm QOPMYBAHHSA
KOHKYPEeHmMHUX nepesde, Ni08UleH A 3a1y4eHOCI CNO#CUBAaYie ma 3p0CmaHHs iHaHco80i pe3yibmamusHocmi Oiznecy.
YV3acanvueno nioxoou 0o usnauenHs iHHOBAYIIHOCMI PeKAAMHOL OIATILHOCMI 3 NO3UYIL IHMEPAKIMUBHOCH, NePCOHATI-
3ayii, MexHOI02IYHOI HOBUSHU MA AHANIMUYHOI BUMIPIOBAHOCMI pe3yTbmamis. 3anponoHo8ano IHMezpalbHy MOOelb
cmpameziynoi eghekmusHoOCmi, WO NOEOHYE NOKASHUKU peHmabenvrocmi mapkemunzosux ineecmuyiii (ROMI), indexc
sanyuerocmi cnogcusauis (CEI), npupicm scummesoi yinnocmi cnosicusaua (CLV) ma inoexc pusuky (RI). [osedeno na
OCHOBI eMNIPUYHO20 AHANIZY CIMAMUCTIUYHO 3HAYYWUT NOZUMUGHUL 8NIUE DI6HS IHHOBAYIUHOCMI PEKIAMHUX PopMamie
Ha npupicm 8UpyuKu ma onepayiuno2o npudymKy 3a yMosu ix cucmemnoi inmeepayii' y mapkemuneogy cmpameziio nio-
npuemcmea. Busieneno mediayitinuil epexm uepes spocmannsi CLV, wo niomeepoicye 00620Cmpokogull Cmpame2iuHuil
xapakmep éniugy iHHosayiuHoi pexnamu. Hazonoueno na neoOXionocmi ynpaeiints QiHAHCOSUMU, MEXHONOSIYHUMU MA
PEnYmMayiuHuUMU pUsUKamMu 6Npo8AONCEHHA HOBUX KOMYHIKAYIHUX piutens. [Ipakmuune 3HauenHs 3anponoHo8anoi mo-
oenli nonisieae y MONCAUBOCHI iT BUKOPUCMAHHSA 015 NAAHY8AHHA PEKIAMHO20 DI00dHCemy, OYIHI0B8AHHA e(PeKMUBHOCI Ka-
MRAHIT Ma NPUUHAMMA eKOHOMIYHO 0OIPDYHMOBAHUX YRPABIHCLKUX piuteHb y cghepi HoReCa.

Knruosi cnosa: innosayitina pexnama, mapkemuneogi komyrikayii, HoReCa, cmpameziuna egpexmusnicmo, ROMI,
CLV, engagement, pusuxu pekiamu.

INNOVATIVE ADVERTISING FORMATS IN THE SYSTEM
OF MARKETING COMMUNICATIONS OF HoReCa ENTERPRISES

The article explores theoretical, methodological and applied aspects of implementing innovative advertising formats
within the system of marketing communications of HoReCa enterprises under conditions of digital economic
transformation. It is substantiated that innovative advertising is evolving from a purely informational tool into a strategic
instrument that ensures competitive differentiation, strengthens brand positioning and enhances long-term financial
sustainability. The study systematizes contemporary approaches to defining advertising innovation through technological
novelty, interactivity, personalization of communication and analytical measurability of results. Particular attention is
paid to the sector-specific characteristics of HoReCa businesses, where customer experience, repeat visits and emotional
engagement directly determine revenue generation and profitability dynamics.

The paper emphasizes that innovative advertising formats, including digital menus, mobile applications, gamified
loyalty programs, geolocation-based communication, augmented reality tools and integrated CRM-driven campaigns,
create a multidimensional impact on consumer behavior. Unlike traditional one-way advertising models, innovative
communication integrates into the customer journey and generates both short-term financial returns and long-term
behavioral effects. In this context, the necessity of comprehensive economic assessment is justified, as innovation in
advertising entails not only additional opportunities but also increased financial, technological and reputational risks.

To ensure a holistic evaluation framework, the study proposes an integrated model of strategic effectiveness
combining Return on Marketing Investment (ROMI), Customer Engagement Index (CEI), change in Customer Lifetime
Value (ACLV) and Risk Index (RI). ROMI reflects short-term financial efficiency and the payback level of marketing
expenditures. CEI captures the intensity and quality of consumer interaction with the brand. ACLV measures the
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accumulated long-term financial contribution of retained customers, while Rl accounts for potential negative effects
associated with innovation implementation. The weighted integration of these indicators into a unified Strategic
Effectiveness Index allows adaptation of the model to specific managerial priorities and competitive conditions.

Empirical findings confirm a statistically significant positive relationship between the level of advertising innovation
and revenue growth, provided that innovative formats are systematically embedded in the overall marketing strategy.
Enterprises demonstrating a high Innovation Index achieved substantially higher revenue increases compared to those
relying on traditional communication tools. Moreover, the mediating role of CLV growth indicates that the economic
impact of innovative advertising is largely strategic rather than purely operational. At the same time, elevated risk levels
reduce the effectiveness of innovation, highlighting the importance of balanced managerial decision-making.

The practical value of the proposed model lies in its applicability for advertising budget planning, comparative
performance assessment and evidence-based marketing management in the HoReCa sector. The research contributes to
the development of an economically grounded approach to evaluating innovative advertising, shifting managerial focus

from intuitive decisions toward analytically justified strategic choices.
Keywords: innovative advertising, marketing communications, HoReCa, strategic effectiveness, Return on Marketing
Investment (ROMI), Customer Lifetime Value (CLV), engagement, advertising risks

JEL classification: M31, M21, L83.

IocranoBka npoOaemu. CyyacHUil eram pO3BUTKY
PHHKOBHX BiJIHOCHH XapaKTEPU3YETHCS iIHTEHCHBHOIO I~
¢dpoBizalicro eKOHOMIKH, TpaHC(HOpPMAIIE€I0 Memianpoc-
TOpY Ta 3MIHOIO MOJIENIel CIOXKMBUOI MOBEMIHKH. Y IUX
yYMOBax peKJiamMa IepecTae BUKOHYBATH BUKIIOYHO iHPOP-
MaTHBHY (PYHKIO i Aenaini Oinbine HAOyBa€ IHTCPAKTHB-
HOTO, TIEPCOHAJII30BAHOTO Ta AHAJIITHYHO BHUMIPIOBAHOTO
XapakTepy. BripoBamkeHHs iHHOBaIliHHUX peKIaMHIX (o-
pMaTiB CTa€ CTPATETiYHUM IHCTPYMEHTOM (OpPMYBaHHSI
KOHKYPEHTHHX TIepeBar.

Oco6mmBoi akTyanbHOCTI 1 mpobiema HaOyBae s
mignpueMctB chepu HoReCa, misipHICT sSKUX Oe3moce-
PEIHBO 3aJICKUTP BiJl IHTCHCHBHOCTI KOMYHIKAIIii 3 KITi€H-
TOM, PiBHS 3aJy4€HOCT] Ta HMOBTOPHUX BiABiqyBaHb. Bu-
COKa KOHKYpPEHIsl, HU3bKi Oap’epw BXOay Ha PHUHOK Ta
3HaYHa POJIb PEMyTaLiHOTO KalliTaly 3yMOBIIOIOTh HE00-
X1THICTB MOIITYKY HOBHX ITiIXOIB /IO OpraHi3aiii peKiam-
HOT TisUTBHOCTI. Pa30M 13 THM iHHOBAIIIHHICTh KOMYHIKAIIii
CYTIPOBOMKYETHCSI TMIABHIIEHUMH BHUTpaTaMH Ta PH3H-
KaMu, 110 MoTpedye eKOHOMIYHOTO OOTpYHTYBaHHS ii 10-
IUTBHOCTI.

AHaJi3 octaHHix gociaimkens i myoaikauii. Teope-
THUYHI 3aCali MApKETHHIOBUX KOMYHIKaIlili copMoBaHi y
npatsix JI. banadanosoi [1], H. Kyxenko [2], T. IIpumak
[3], €. Pomarta [4]. V TXHiX ZOCIIDKEHHIX pEKIama po3r-
JSIIAETBCS SIK CKIIaJJ0Ba IHTETPOBaHUX MapKETHHTOBHX KO-
MYHiKalliii, 110 MOBUHHA OyTH Y3roJpKeHa 3i cTpareriu-
HUMH [UISIMH T IIPUEMCTBA.

CyuacHi HayKOBI Hi/IX0/IM aKIIEHTYIOTh yBary Ha 1ud-
POBIif TparchopMaIlil peKIaMHOT TisSUTbHOCTI Ta BUKOPHC-
TaHHI IHTEpaKTHUBHUX (POpMATIB B3a€MOJIi 31 CIIOKHBa-
gamu [3, 5]. OgHak y OLIBIIOCTI HAYKOBUX JOCIIIKEHb 1H-
HOBAIIHHICTD peKJIaMH aHaJI3yETHCS 3 MMO3UIIIT TEXHOJIOT-
YHUX MOXKJIMBOCTEH a00 MOBENIHKOBUX €(EKTiB, TOMI SIK ii
€KOHOMIYHa pe3yJIbTaTUBHICTh, OCOOINBO B TaTy3€BOMY
po3pizi HoReCa, mocmimkeHa HeaocTaTHHO. TakuMm Yu-
HOM, BHHHUKae moTpeda y hopMyBaHHI KOMIUIEKCHOI MO-
JIeJTi OIIHIOBAHHS CTpATeTidHOi e(h)eKTUBHOCTI IHHOBAIiH-
HUX peKIaMHUX (opMartiB i3 ypaxyBaHHAM (DiHAHCOBUX Ta
PHU3UKOBHX ITapaMeTpiB.

Mera cTaTTi — HOpMyBaHHS iHTETPATHBHOTO HAYKOBO-
METOIUYHOT0 OadeHHs MOJielli CTpaTeridyHoi e()eKTHBHO-
CTl IHHOBaUiiHMX (oOpMaTiB peKIaMH B CHCTEMI
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MapKEeTHHTOBUX  KOMYHIKaIiii  mignpuemMcTB  chepu
HoReCa nis 3a6e3ne4enHst CHCTEMHOI0, EKOHOMIYHO 00-
ITPYHTOBAHOTO Ta CTPYKTYpPOBAHOTO MiAXOIy IO OIliHIO-
BaHHs iX BIUTMBY Ha ()iHAHCOBiI pe3yJbTaTH, MOBEAIHKOBI
rmapamMeTpy CIIOKMBAdiB 1 JOBTOCTPOKOBY KOHKYPEHTO-
CIIPOMO’KHICTB Oi3HECY.

JocsrHeHHsT mocTaBlieHOT MeTH MoTpedye Morimo-
JICHHSI TEOPETUYHUX 3aca/l IHHOBaliHOT PeKJIaMHOT JisUTb-
HOCTI, IEPECOCMUCIICHHS TPAIUIIIIHHUX MiIXOJIB 0 BUMI-
proBaHHS epEKTUBHOCTI MapKETHHIOBUX KOMYHIKaliil Ta
ajanTamii X 10 yMoB IudpoBoi TpaHchopmari i 3poc-
TaHHS PoJIi KiieHToueHTpu4HOCTI. Lle mepenbayae BoC-
KOHAJICHHSI iHCTPYMEHTapit0 eKOHOMIYHOTO aHali3y, iHTe-
rpamito pinancoBux (ROMI), moBeninkoBuX (engagement,
CLV) Ta pH3UKOBHX IIOKa3HUKIB y €IUHY aHATITHYHY
KOHCTPYKIIifO, PO3pOOKY IHTETpaIbHOI MOAETI CcTpaTerid-
HOI €()eKTHBHOCTI, a TaK0X (POPMYBaHHS HOBHUX ITiTXO/iB
JIO OILIIHIOBAHHS B3a€MO3B’SI3KiB MK piBHEM iHHOBAIiITHO-
CTi peKIaMH Ta PEe3yJIbTATUBHICTIO IisNIBHOCTI MiANpH-
emctB HoReCa B quHaAMIYHOMY KOHKYPEHTHOMY Cepejio-
BUILI.

Memoou oocnioxcenns. Jns NOCATHEHHS MMOCTABJICHOT
METH y CTaTTi 3aCTOCOBAHO KOMIUIEKC B3a€MOIIOB’SI3aHUX
HayKOBHX MeTOAiB. Tak, METOX TEOPETHYHOro y3araib-
HEHHS Ta CHUCTEMaru3alii BUKOPUCTAHO AJISl YTOYHCHHS
CYTHOCTI TIOHATTS «IHHOBaliifHA pekiamMa» Ta (popmy-
BaHHS KIacHU(piKaIiifHUX 03HAK IHHOBAIlIHHUX (OPMATIB y
CHUCTEMi MAapKETHHIOBHX KOMYHIKAIlil MiJIpHEMCTB
HoReCa. [opiBHs1bHUI aHaNi3 0yIJI0 3aCTOCOBAHO IS 3i-
CTaBJICHHS TPAIUIIHHUX 1 IHHOBAIlIHHUX PEKIaMHHX (Op-
MaTiB 3 MO3UIIH IHTEPaKTUBHOCTI, EpCOHaNI3aMii Ta BH-
MIpIOBaHOCTI pe3ynbTaTiB. EKOHOMIKO-CTaTHCTHYHI Me-
Tomu (TpyIyBaHHA, IHASKCHUN aHaji3) BUKOPUCTAHO IS
OIIHIOBaHHS PIBHS iIHHOBAIITHOCTI PEKIIAMHOT JiSUTBHOCTI
MiIIPHEMCTB Ta (GOpMYyBaHHS IHTETPATBLHUX 1HACKCIB
(Innovation Index, CEI, RI). Kopemsuiiino-perpeciitnnii
aHaJIi3 3aCTOCOBAHO JJIsl IEPEBIPKH TIOTE3H 00 BILIHBY
piBHS IHHOBaLIHHOCTI PEKJIaMH Ha NPHUPICT BUPYYKH Ta
orepariiHoro npuOyTKy, a TAKOX Ul BUSBJICHHS Melia-
niitHoi poii mokasuuka CLV. Meton eKOHOMIYHOTO MOie-
JIOBaHHs OyJI0O BUKOPUCTAHO MPU MOOYIOBI iIHTETpaIbHOT
Mozeni crparerigHoi epexktuBHOCTI (ISE), mo moeanye mo-
kxasauku ROMI, CEI, ACLV Ta RI. AGcTpakTHO-TOTI9HII
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METO/1 3aCTOCOBAHO 1Sl ()OPMYBaHHs BUCHOBKIB Ta 00Ipy-
HTYBaHHS NPaKTHYHUX PEKOMEHJAliid I0J0 BIIPOBa-
JOKEHHS IHHOBaIlIfHUX peKsIaMHUX (OPMATIB y AisUIBHICT
nianpuemct HoReCa.

Buxisian ocHOBHUX pe3yJbTaTiB gociimkenHs. Teo-
peTuuHI 3acaay iIHHOBALiHOT peKjlaMu B CUCTEMI MapKe-
THHTOBUX KOMYHIKaIi{ € MAIPYHTAM iHHOBaiiHOTO (hO-
pMaTy pekiiaMH, SIKy JOLUTBHO BH3HAYaTH SK KOMYHiKa-
HiitHy Gopmy, 110 XapaKTepH3y€eThCS TEXHOIOTIYHOIO HO-
BH3HOIO, IHTEPaKTHUBHICTIO, IEPCOHATI3AIIEI0 ITOBiIOM-
JICHHSI Ta MOXJIMBICTIO aHAJIITHYHOTO BHUMIPIOBAHHS pe-
3ynbTaTiB. Ha BimMiHy Bin TpaauuiitHOi pexiamu, mo ¢y-
HKI[IOHY€ B OJHOCTOPOHHIW MapajurMi BIUIMBY, iHHOBa-
IifiHa pekiaMa nepeabadae JBOCTOPOHHIN 0OMiH iHGOP-
MAIli€0 Ta IHTErpalil0 B KIIEHTChKUN muiax (customer
journey).

VY cdepi HoReCa inHOBawiiiHI opMaTH peksiaMu Mo-
KYTh BKIIOYAaTH IU(PPOBI MEHIO, MOOUIBbHI 3aCTOCYHKH,
MIPOTPaMH JIOSUTBHOCTI 3 eIeMeHTaMH TeiMidikarii, iHTe-
PaKTHBHI 30BHIIIHI HOCII, T€OJIOKAIiifHI MOBIJOMJICHHS,
TEXHOJNOTIl JIONOBHEHOI PEanbHOCTI TOIIO. IX BhpoBa-
JOKEHHS 3a0e31euye He JIMIIE 3pDOCTaHHS OXOIUICHHS ay Tu-
TOpii, a i popMyBaHHS TTUOIIOT B3a€MOJIIT 3 OpeHIOM.

[HHOBAIIHHICT Y IBOMY KOHTEKCTI Ma€ CHCTEMHHUI Xa-
pakTep: BoHa nepeadadae 3MiHy JIOTiKM KOMYyHiKarii, iHTe-
rpariro pexkiaamu 3 CRM-cucremamu, aHaJI THIHUMH TIJIa-
ThopMaMH Ta YHPABIIHCBKMMHU pimeHHIMHA. BomHouac
caMe CHCTEMHICTh IHHOBAIIWHOI peKIaMH YCKJIaTHIOE ii
OIIIHIOBAaHHS Ha MPAKTHUI. SKIO TpaauIiitHi pexiIaMHi iH-
CTPYMEHTH 3a3BHYal aHAJI3YyIOTh Yyepe3 MOKa3HUKU OXOI-
JICHHSI, 9aCTOTU KOHTAKTIB i TPSIMOTO IIPUPOCTY NMPOJIaKiB,
TO IHHOBaUiKWHI (OpPMaTH CTBOPIOIOTH OaraTOKaHAJILHHUN
eeKT, 1110 MPOSBIISETHCS HE JHLIe Y (PiHAHCOBOMY pe3YJlb-
TaTi NOTOYHOTO Tepioay, a i y MOBEJIHKOBUX 3MiHaX CIIO-
KMBayiB (3aJIy4eHICTb, HOBTOPHI BiIBIJyBaHHS, PEKOMEH-
JaIlii, Iy TIIMBICTH 1O MEPCOHATI30BaHUX IPOTIO3HUIIii).

VY cdepi HoReCa e mae nmpuHIUIIOBE 3HAYSHHS, OCKi-
JBKW 3HAYHA YaCTHHA NOXOIIB (OPMYETHCS 3a PaxyHOK
MOCTIHHUX TOCTeH, a KOMYyHIKaIliifHa B3a€EMOZisl 9acTo
MIPSMO BIUTMBAE HA CTIOKMBYUH JOCBIJl Y MOMEHT HaJlaHHS
mociayru. CaMe TOMy BUHHKA€E TOTpeda MepeiTH BijJ CYyTO
OIMCOBOI'0 aHaJIi3y IHHOBALIHHUX IHCTPYMEHTIB JI0 1X eM-
MIPUYHO MIATBEPIKEHOTO CKOHOMIYHOTO OOIPYHTYBAHHS:
HEOOXI1THO 3’sICyBaTH, YM CIPaB/li BIPOBAPKEHHS IHHOBa-
LIAHOT peKIaMu KOpestoe 3 (hiHAHCOBOIO Pe3yJIbTaTHUBHI-
CTIO 3aKJIaJliB, SIKi KOMYHIKaI[i}{Hi TOKa3HUKH BUCTYIAIOTh
«MICTKOM» MIX IHHOBaIiHHICTIO Ta MIPUOYTKOBICTIO, a Ta-
KO 32 SIKHX YMOB PH3HKH BIIPOBa/KEHHS HIBEJIIOIOTh Oi-
KyBaHUH edekt. [IpoBeeHHs eMIipUYHOTO TOCITIHKEHHS
B IbOMY BHIIQJIKy I03BOJISIE HE JIMIIE TIEPEBIPUTH BUCYHYTI
TEOPETHYHI TOJIOKEHHS, a i ChOpMyBaTH NPAKTHIHO IPH-
JMATHAW THCTPYMEHTapiil OLIHIOBAHHSI, SKHA MOXXe OyTH
BUKOPHCTAHUH i JIPUEMCTBAMH NP IJIaHYBaHHI peKJIaM-
HUX 1HBECTHUIII# 1 BLOOPI hopMaTiB KOMYHiKaIlii.

3 MeToro 3a0e3MedYeHHs] KOMIUICKCHOI OIIHKH BILIHBY
IHHOBaLIHHUX pEeKIaMHHUX (POPMaTIiB Ha pe3yJIbTaTH HislIb-
HOCTI MIOpUEMCTB HaMH Oysi0 chopMOBAaHO CHUCTEMY iH-
TerpalbHUX 1HIEKCIB, SIKi T03BOJIAIOTH KUTBKICHO BioOpa-
3WUTH SIK KOMYHIKaI[l}Hi, TaK 1 eKOHOMIYHI Ta PU3UKOBI Na-
paMeTpu  peKJIaMHOi  JisIBHOCTI.  30Kpema, cepen

IHTErpajJbHUX 1HIEKCIB BUAIISIEMO:

- Innovation Index (II) — piBenb BHKOpHC-
TaHHs IHHOBAUiHHUX peknaMHuX (popmaris (mkana 1-5).

- Customer Engagement Index (CEI) — no-
Ka3HUK 3aTy4€HOCTI CII0)KMUBaYiB.

- Risk Index (RI) — interpanbHa ominka ¢i-
HAHCOBUX, TEXHOJIOTIYHHX 1 PETyTaIlifHIX PU3HKIB.

Bubip came Takoi CTpyKTypH iHAEKCIB 3yMOBJICHHUH He-
0OXiTHICTIO TIOE€IHATH KOPOTKOCTPOKOBI (piHAHCOBI ede-
KTH 3 TIOBEJIHKOBIMHU XapaKTEPUCTUKAMHM CIIOXHBAdiB Ta
MTOTEHI[ITHIMHU 0OMEXCHHSIMH BIPOBAHKCHHS 1HHOBAIIIH.

Innovation Index (II) chopmoBaHO 111 BUMipIOBaHHS
PiBHSI BUKOPHCTaHHS IHHOBaLITHUX PEeKJIaMHUX (OpMaTiB
3a mkanoro Bix 1 10 5. Moro BmoueHHs 06yMOBIIEHE T10-
Tpeboro KUIbKICHO 3adikcyBaTH CTYIiHb iHTerparii nud-
POBUX, IHTEPAaKTUBHHX Ta IIEPCOHAI30BAHUX 1HCTPYMEH-
TIB y KOMYHIKalliiiHy cTparerito 3akiany. besz Takoro mo-
Ka3HMKa HEMOXKJIMBO E€MITIPHYHO BCTAHOBUTH 3AJIC)KHICTB
MDXK IHHOBalliHICTIO peKJIAMH Ta €KOHOMIYHIMH Pe3yITh-
TaTaMH.

Customer Engagement Index (CEI) 3ampoBamkeHo 3
oy Ha Te, o y cdepi HoReCa 3amydenicts rocreii Bu-
CTyTMa€ KJIIOYOBUM MEiaTOPOM MK PEKIAMHHM BIUIMBOM
i piHaHcoBMMH TMOKa3HuKamu. Came engagement BigoOpa-
JKa€ SKICTh B3aEMOJIIT 3 OPEHIOM, YaCTOTY MOBTOPHUX KO-
HTAaKTiB, PiBeHb aKTUBHOCTI B IIM(POBUX KaHAIAX Ta TOTO-
BHICTb JI0 TOBTOPHHX BiJ[Bi/lyBaHb.

Risk Index (RI) copmoBano st BpaxyBaHHS (iHAH-
COBHX, TEXHOJIOTIYHHX 1 pelyTaliiHUX PU3UKIB, ITOB’3a-
HHX 13 BIIPOBAPKEHHSIM IHHOBaLiHHUX ()OPMATIB pEKIIaMH.
HeoOximHicTh HOro BKIFOUSHHS 3yMOBJICHA THM, IO 1HHO-
BalliifHICTb HE rapaHTye€ [TO3UTUBHOTO PE3yJIbTaTy 32 YMOB
BHUCOKHX BHUTpPAT, HECTAOIIBHOCTI TEXHOJIOTIYHNX PIllIeHb
a00 HeraTHBHOI peaKiii CIIO>KUBAYIB.

®diHaHCOBUM KpHTEpieEM e(QEKTUBHOCTI OOpaHO IpH-
pict omepariiiHoro npuOyTKy Ta IMOKa3HUK PeHTaOeIhHO-
cti MapketnHTOBUX iHBecThIid (ROMI), ockinpku came 11i
MTOKAa3HHUKH JIO3BOJISIOTH OI[IHUTH €KOHOMIYHY JTOIITBHICTh
pEKJIaMHHUX BUTPAT 1 CIIBBIIHECTH X i3 OTPUMAHHM pe-
3yibpTaToM. Taka cucreMa iHAMKATOpiB 3abe3medye Iiic-
HICTB aHaJi3y Ta JJa€ MOXIJIMBICTh IHTEIPYBaTH KOMYyHiKa-
1iitHi Ta (PiHAHCOBI ACMIEKTH B €MHY MOJICITb CTPATET1UHOT
e(hEKTHBHOCTI.

®diHaHCOBMM KpuTepieM e(eKTHBHOCTI 0OpaHO NpH-
pict onepauiitHoro npuOyTKy Ta IMOKa3HUK PEHTaOeIbHO-
cTi MapkeTHHroBux inBectuliit (ROMI), ockinbku came 1i
MOKAa3HHUKH JTO3BOJISIOTH OIIHUTH EKOHOMIYHY TOIUTBHICT
pEeKIIaMHUX BHTPAT 1 CHIBBIAHECTH iX i3 OTpUMaHHM pe-
syabTaToM. [Ipupict omepanifinoro mpuOyTKy BimoOpakae
Oe3mocepenHill BIUIMB MapKETHHTOBOi aKTUBHOCTI Ha (i-
HAHCOBHUH pe3ynpTaT miampueMcTBa, ToAi ssk ROMI mae
3MOTY BCTAaHOBUTH CHiBBIJIHOLIEHHS M)XK BKJIaJICHUMH pe-
cypcamMH Ta OTPUMaHUM €KOHOMIduHMM edekToM. Y chepi
HoReCa, ne Map>XKMHaNBHICTh MOKE CyTTEBO BapitOBATUCS
3aJIeKHO BiJ opMaty 3aKiajy, JOKaIii Ta CTPYKTypH BU-
TpaT, came IIi IOKa3HUKH 3a0e3MeuyroTh MOXIUBICTH
00’ €KTHBHOTO MOPIBHAHHS €(DEKTHBHOCTI PI3HUX peKIaM-
HUX cTpaTeriid. Taka cuctema iHAUKaTOPiB POPMYy€E OCHOBY
JUTSL IHTerpamnii KOMyHiKaliiHuX Ta ()iHAHCOBUX ITapaMerT-
PiB y MeXax €IMHOI aHAJIITHYHOI KOHCTPYKIIT Ta CTBOPIOE
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nepelyMOBH JJIsl HOOYIOBH y3arajJbHEHOI MOJIENl cTpaTe-
riyHO1 e(h)eKTUBHOCTI.

JloriyHMM TNPOJNOBXKEHHSIM BU3HAYEHHS (DIHAHCOBUX
KpUTepiiB cTano (opMyBaHHS EKOHOMIYHOI Mozei

cTpareriqyHoi e()eKTHBHOCTI, sIKa JI03BOJISIE HE JIHIIe (iKCy-
BaTH OKpeMi NOKa3HMKHM, a W aHami3yBaTh IX B3ae-
MO3B’SI30K y JAWHaMili. PeHTaOeNnbHICTh MapKETHHTOBUX
IHBECTHILIH BU3HAYAETHCS 32 (POPMYJIIOIO:

ROMI = (4Profit — Marketing Costs) / Marketing Costs,

ae:

AProfit — npupict npubyTKy, OTpUMaHUK YHACHTIOK peaji3allii peKIaMHIX 3aXO0/IiB,

Marketing Costs — cykymHi BUTpaTH Ha iX BIPOBaKCHHSL.

BuxopucraHHs 1BOro IOKa3HUKA JIO3BOJISE OLIHHTH,
YH TIepeBHIye (HiHAHCOBUI pe3ynbTaT 0OCIT BKIIAACHUX
pecypciB, Ta BU3HAYKUTH PIBEHb OKYIMHOCTI IHHOBAI[IHUX
(dbopmaTiB pexsamu.

Opnak y cdepi HoReCa koporkocTpokoBwii dinanco-
BUIl pe3ynbrar He BiJoOpaka€ MOBHOIO  MipOIO

CTpaTeriqHoro e(peKTy pekIaMHOI NisIbHOCTI. 3HaYHA Ya-
CTHHA €KOHOMIYHOT BUTOIH (POPMYETHCS Yepe3 MOBTOPHI
Bi/IBilyBaHHsI, pEKOMEH/IaLli] Ta 3pOCTaHHs JIOSUILHOCTI T'0-
creii. Came TOMYy JUisi BpaxyBaHHsS JOBIOCTPOKOBOI'O
BIUTMBY OYyJI0O BUKOPUCTAHO MOKA3HUK JKUTTEBOI IIIHHOCTI
wrienrta (Customer Lifetime Value):

CLV = (Average Revenue x Purchase Frequency x Retention Period) — Acquisition Cost,

Iie:

Average Revenue — cepeHiii T0XiJ Bil OJHOTO KITi€HTA 32 BiJBiyBaHHS,

Purchase Frequency — yactota mOBTOPHUX MOKYIIOK,
Retention Period — tpuBasicTs yTpuMaHHs KITi€HTA,
Acquisition Cost — BuTpatu Ha HOTO 3aTyYEHHSL.

IaTrerpamis CLV y Mozaens J03BOJISIE OIIHUTH HAKOTIH-
YyBaJbHMH €(PEeKT IHHOBAIIHOI peKIaMy Ta BU3HAYUTH il
BIUINB Ha  JOBIOCTPOKOBY  (DiHAHCOBY  CTIHKiCTh

i AIPUEMCTBA.
BiamosigHo, peHTabenbHICTh MAPKETHHTOBUX 1HBECTH-
ili BU3HAYAETHCS 32 POPMYIIOIO:

ROMI = (4Profit — Marketing Costs) / Marketing Costs,

ae:

AProfit BimoOpaxae npupicT onepauiiiHoro npuOyTKy, OTpPUMaHU# YHACIIIIOK peatizalii peKJIaMHUX 3aX0/IiB,
Marketing Costs — cykymHi BUTpaTH Ha iX BIPOBAKSHHS Ta i ATPUMKY.

3acToCyBaHHS IIbOTO MOKAa3HUKA J1a€ 3MOTY OLIHHTH
CTYMiHb OKYIHOCTI IHHOBAaUIHHUX PEeKIaMHHUX (OpPMAaTIB i
BH3HAYHTH €(PEKTHBHICT PO3IIOILTY MapKETHHTOBOTO OF0-
oKeTy. Y KoHTekcTi nociimkenas ROMI Buctymae 6a3o-
BAM IHIUKATOPOM KOPOTKOCTPOKOBOTO (hiHAHCOBOTO pe-
3yJNbTaTy, O (ikcye Oe3mocepeaHili eKOHOMITHUH ePeKT
BiJl BUKOPHCTAHHS HOBHX KOMYHIKAIIIHHAX 1HCTPYMEHTIB.

Boanouac mis chepu HoReCa mpHHIIMIIOBO BaskiH-
BUM € BpaxyBaHHS JJOBIOCTPOKOBOTO BILIMBY PEKJIaMH Ha
MOBEIHKY CIOXKMBAdiB. 3HAYHA YaCTHHA JOXOMiB GopMy-
€ThCA Yepe3 TOBTOPHI BI3UTH, pEKOMEH/AIII] Ta CTaji Bif-
HOCHHHU 3 KilieHTaMH. Came TOMy 0 MOAEINI BKJIFOUEHO I10-
Ka3HMK JKUTTEBOI [IHHOCTI KIII€HTA:

CLV = (Average Revenue x Purchase Frequency x Retention Period) — Acquisition Cost,

ae:

Average Revenue xapakrepusye cepeaHiii 10Xi 1 BiJ OHOTO KJIi€HTA 3a BiJBIAyBaHHSI,

Purchase Frequency — 4acToTy MOBTOPHHX MOKYTIOK,
Retention Period — TpuBasicTh yTpUMaHHs KITi€HTA,
Acquisition Cost — BuTpatu Ha HOTO 3aJTyYEHHSL.

Bukopucranns CLV 103BoJisie OLIHUTH HAKOIMYyBa-
JBHUHA CKOHOMIYHUH e()eKT iHHOBALIMHOI PeKIaMH, KU
HE 3aBX/H TPOSBIISETHCS MUTTEBO, ajie BU3HAYa€ JOBIO-
CTPOKOBY (piHAHCOBY CTIiHMKICTh I IIPHEMCTBA.

3 MeTol0 iHTerpaiii KOpOTKOCTPOKOBHX 1 JOBrOCTPO-
KOBHX IMOKa3HUKIB y €IMHY CHCTEMY OLIIHIOBAaHHS 3alpo-
TIOHOBAHO IHTETPAILHUN NMOKa3HUK CTPATETivuHOI eeKTH-
BHOCTI:

ISE = a(ROMI) + B(CEI) + 6(ACLV) — y(RI),

ae:

a, B, 8, Y — Barosi KoedimieHTH, MO BiToOpa)karoTh CTpaTEeTiuHI MPIOPUTETH 3aKIaay;

CEIl — iHgexc 3amy4eHoCTi COKIBAaYiB,
ACLV — npupicT XKHUTTEBOI IIIHHOCTI CTIOKHUBAYiB,;
RI — iHnekc pusuky.

46



Economic space

Ne 211, 2026

BritoueHHsT KOSQIIi€HTIB JJa€ MOXKIIMBICTH aJarnTy-
BaTH MOJIEJIb JI0 KOHKPETHUX yMOB (DYHKLIOHYBaHHS 3a-
KJIaJy Ta HOoro CTpaTeriyHux IijeH.

TakuM YHMHOM, 3aIPOIIOHOBAHA MOJIEJIb TTOEAHYE MTOKa-
3HUKH MUTTEBOI (piHAHCOBOI Pe3yJIbTATUBHOCTI, TOBEiH-
KOBHX 3MiH CIIOXXMBa4iB i JIOBFTOCTPOKOBOI €KOHOMIYHOT
BiJIadi 3 ypaXxyBaHHSIM PH3UKOBUX YHHHUKIB. Lle mo3Bo-
JISi€ TIEPEUTH BiZ PparMeHTapHOI OMIHKH PEKIAMHHUX KaM-
MaHIi 10 CHCTEMHOTO CTPATETigHOTO aHali3y e(EeKTHBHO-
CTi iHHOBaLIHHUX (OPMATIB Y CTPYKTYpi MapKETHHTOBUX
KOMYHIKaIlill mianprueMcTBa.

3axuaan 3 BucokuM Innovation Index (>4) npoaemon-
CTpYBaJIU cepeHiil npupicT BUpydku 16,4%, Toxi gk mia-
MPUEMCTBA 3 HU3bKUM PiBHEM iHHOBauidHOCTI — 6,8%. Pe-
rpeciiHuil aHai3 MiATBEPJAMB CTATHCTHYHO 3HAUYLIHN
BIUIMB 1HHOBAIIMHOCTI PEeKJIaMHu Ha MPUPICT NpuOyTKy (p
< 0,05).

Buseneno menianiiauii epekxt yepes 3poctanas CLV
(xoedimient 0,23), O CBITYHATE PO CTPATETIYHAN XapaK-
Tep BIDIMBY IiHHOBaIiiHOI pexnamu. 3a Brcokoro Risk
Index edexTHBHICTH IHHOBAIIIH 3HIKYBaacs, IO MiIKpe-
CIIIOE BAXKIIMBICTD YIPABIIiHHSA PU3UKaMHU.

BucnoBku. [HHOBaMiiTHI popMaTH pexTaMu B CUCTEMI
MapKeTHHTOBUX KoMyHikaiii mignpuemcts HoReCa 3a-
0e31medyIoTh TJINOIIe PO3yMIHHS MEXaHi3MiB BIUTUBY KO-
MYyHIKaliid Ha (iHAHCOBI pe3yJbTaTH, MOBEIIHKY CIIOXKH-
BadiB i cTpareriuyHy cTifkicTh Oi3Hecy. BoHHM BUCTYHaroTh
HE JIMIE IHCTPYMEHTOM IIPOCYBaHHS, a KOMIUIEKCHHM
YIPaBIIHCEKUM PECYpCOM, IO IHTETPYETHCSA Y KITIE€HTCH-
K 1nusix, ou@poBy iHPPacTpyKTypy MiANPHEMCTBA Ta
cucTeMy NPUIHATTA pilieHb. [HHOBamiiiHa peknama y cy-
YaCHUX YMOBaX € EKOHOMIYHOIO KaTeropie€ro, sika MoeaHye
TEXHOJIOTIYHI, TOBEIIHKOBI Ta (piHAHCOBI acmekTH Ta hop-
MY€ HOBY JIOTIKY OLIHIOBaHHS €()eKTHBHOCTI MAPKETUHIO-
BOI JiSIILHOCTI.

3anpornoHOBaHa IHTErpajbHa MOJAENL CTpaTeridHOl
e(EeKTHBHOCTI JI03BOJISIE CHCTEMAaTH3YBaTH B3a€EMO3B’I3KH
MiX piBHEM IHHOBaLiHHOCTI pEKIIaMH, TOKa3HIUKAMH 3aITy-
YEHOCTIi CHIOKHMBAYiB, TPUPOCTOM JKATTEBOI IHHOCTI KITi€-
HTa Ta (P iHAHCOBHUMH PE3yJbTaTaMH ITiJIPHUEMCTBA 3 ypa-
XyBaHHSIM PH3UKOBHUX YMHHUKIB. Y3arajabHEHHS BiIIOBI -
HUX TPUHIUIIB OI[IHIOBAHHS 3a0e3leuyye CTPYKTypOBa-
HICTB aHaJi3Yy, MiJBHUIIYE HOro 00’ €KTUBHICTH Ta J]a€ 3MOT'Y
BPaxOBYBaTH KOMIUIEKCHICTh i 0araTOBUMIpHICTb BIUTUBY
PEKJIaMHUX IHHOBAIIH.

CdopmoBaHuii miaxin cnpuse nepexoay Bin Gpparmen-
TapHOT'0 aHaII3y OKPEMHX PEKIaMHUX KaMIaHil 710 chucTe-
MHOTO CTPATETIYHOTO YIPaBIIiHHA MapKeTHHTOBUMH iHBE-
cTaLisIMU. BiH CTBOpIOE METOAMYHE MIATPYHTS IS 00IPY-
HTOBAHOTO IUIAHYBaHHS DPEKJIAMHOTO OIOIKETy, yNpaB-
JHHS pU3UKaMHU Ta GOPMYBaHHS JOBIOCTPOKOBHX KOHKY-
pertHux mepear mianpuemctB HoReCa. Po3yminHs eko-
HOMIYHOI MPUPOAY IHHOBALIHHOI pexyamu Ta i1 cTpareriu-
HOTO MOTEHINialy JO03BOJISIE MEHemkepaM e(eKTHBHiIIe
BUKOPUCTOBYBATH aHANITHYHI JaHi, NMPUIMaTH 3Ba)KeHi
YIOPaBITiHCHKI pillIeHHs Ta 3a0e31edyBaTH cTajle 3pOCTaHHI
0i3Hecy B yMoBax 1udppoBoi TpaHchopMarlii Ta MOCHICHHS
KOHKYPEHTHOT'O Cepe/IOBHIIIA.

Jexnapanist npo Bukopucranas HII. ITix gac miaro-
TOBKHM CTaTTi IHCTPYMEHTH LITYYHOTO iHTEJIEKTY BUKOPHUC-
TOBYBAJIMCS JIJIsI MOBHOTO PEAaryBaHHs OKpeMHX (parme-
HTIB TEKCTY, YTOUHEHHS IIEPEKIIaay aHOTaLi]l aHIIIIHCHKOIO
MOBOIO Ta CTPYKTYPHOT'O BHOPSIKYBaHHS Marepiany. 30K-
pema, 3actocoBano iHcTpyMmeHT ChatGPT (OpenAl, Bepcis
GPT-4.5, 2026). I11I He BUKOPHCTOBYBABCS IJIsl TeHEPAIii
EeMIIpUYHUX JaHuX, (OPMYBaHHS pe3yIbTATIB TOCHi-
JOKEHHS a00 IPUHHSTTS HAYKOBHX BUCHOBKIB. ABTOp Hece
MOBHY BIJIMOBiANBHICT 32 3MICT CTaTTi, JOCTOBIpHICTBH
pe3yIbTATIB Ta BiAIOBITHICT MaTepialy MPUHIUIIAM aKa-
JIeMigHOi JOOPOYECHOCTI.
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