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MAPKETUHIOBI KOMYHIKALLIT AK IHCTPYMEHT ®OPMYBAHHA
LNOPOBUX MAPKETUHIOBUX B3AEMOLIN

Memoro 0ocnidocenns € 00IPYHMYBAHHA PO MAPKEMUHEOBUX KOMYHIKAYIll AK IHCMPYMeHmY opMyS8aHHa YUQposux
MApKeMUH208UX 83A€MOOIll Y CYYACHOMY YUPPo8omy cepedosuyi, a maxKoxic 8UsHAYeHHsa ocobausocmeil mpancgopmayii
83a€MO0II MidIC NIONPUEMCMBOM | ChodJIcUBaueM 8 YMo8ax yu@posizayii. /Jocriodceno 83aemo0ilo 3i cnodcusavem
(customer interaction), 3anyyeHicms cnoxcugaua (customer engagement), iHmezspo8aHi MapKemuHe08i KOMyHIKayii ma
yughposi incmpymenmu ynpasninua 83aemooiamu. Memoouxka 6a3yemsvcs Ha CMPYKMYPHO-02IYHOMY AHANI3I, cucmem-
HOMY nioxo0i, y3a2anbHeHHi HayKosux nyonixayit ma ananizi cyuacuux digital-menoenyii. Busnaueno, wo yugposizayis
MPAHCHOPMYE MAPKEMUHEOBE KOMYHIKAYIL Y MEXAHIZM POPMYSAHHS 00820CMPOKOBUX B3AEMOOIU MIJNC OPeHOOM i Cno-
arcusavem. Obrpynmosano doyinoricmo euxopucmanus KPI ax inouxamopis yugposux mapkemuneo8ux 63aemooil ma
egpexmusrnocmi digital-komynixayi.

Knrouosi cnosa: mapxemuneosi komyHikayii, yu@posi mapkemuneosi 63aemodii, digital-komynixayii, 63aemo0is 3i
CROJICUBAYEM, 3ATYYEHICMb CRONCUBAYA, [HME2POBAHT MAPKEMUH206I KOMYHIKAYLL, YUMposuil MapkemuHne, OMHIKAHATb-
HiCb.

MARKETING COMMUNICATIONS AS A TOOL FOR FORMING
DIGITAL MARKETING INTERACTIONS

The purpose of the study is to provide a theoretical justification for the role of marketing communications as a tool
for forming digital marketing interactions, as well as to determine the features of transforming interaction between
enterprises and consumers in the modern digital environment. Particular attention is paid to the study of customer
interaction, customer engagement, integrated marketing communications, and digital tools for interaction management.

Research methodology. The research methodology is based on the use of structural and logical analysis, a systems
approach, comparison of modern concepts of digital marketing communications, generalization of scientific publications,
and analysis of current digital trends in the field of marketing interaction.

Results. The results of the study show that digitalization significantly changes the logic of marketing communications,
transforming them from a means of information transmission into a mechanism for forming long-term digital interactions
between a brand and consumers. It has been determined that modern digital marketing communications are based on
interactivity, personalization, omnichannelity, and continuous feedback. It is substantiated that CTR, Conversion Rate,
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Engagement Rate, and CAC indicators should be considered not only as KPIs of marketing performance, but also as
indicators of digital marketing interactions. An approach to interaction management based on digital analytics and
integrated marketing communications has been proposed.

The study also emphasizes that modern digital marketing interactions are increasingly based on continuous
communication, personalized content, and data-driven decision-making. The integration of digital analytics, CRM
systems, and omnichannel communication tools enables enterprises to improve customer experience, strengthen
consumer loyalty, and maintain sustainable long-term relationships with target audiences in the digital environment.

Practical significance of the research results. The practical significance of the study lies in the possibility of using the
obtained results by enterprises to improve the effectiveness of digital marketing communications, enhance customer
engagement, improve interaction systems with consumers, and build long-term digital relationships with target audiences.
The proposed approaches can be used in the development of digital strategies, web analytics systems, and customer

experience management.

Keywords: marketing communications, digital marketing interactions, digital communications, customer engagement,
customer interaction, integrated marketing communications, digital marketing, omnichannelity.

JEL classification: M31, M15, D83, L86.

IMocranoBka nmpo6yiemu. Y nupoBoMy cepenoBHII
MapKEeTHHTOBI KOMYHIKallii TpaHCHOPMYIOTECS 13 3ac0o0y
nepenadi iHpopmarii y MexaHisM (OpMyBaHHS B3a€MOIIH
MiX OpEH/IOM i COXKHBAYEM.

Po3BuToK rppoBHX MmIaTHOPM, COLIATEHUX MEPEK Ta
OMHIKaHAJIBHAX KOMYHIKAIliii CYyTTEBO 3MiHHB XapakKTep
crouB4O0i moBeaiHKH. CydacHHH CIIOKHBAY OUiKy€e Tep-
COHAJII30BaHOI, IIBUJIKOI Ta IHTEPAKTUBHOI KOMYHIKallii,
1110 3a0e3reyye He Jinile OTpUMaHHs iHpopmalii, a i eMmo-
ifiHe 3ayyueHHs Ta JOCBin B3aemomii. Came TomMy nud-
POBI MapKeTHHIOBI KOMYHIKaii Jejasi yacTimie po3risiia-
I0ThCS SIK MEXaHi3M (opMyBaHHs 3aJIy4EHOCT] CHIOXKHBaya
(customer engagement), B3a€MOJIl 31 CIIOXHBa4YEeM
(customer interaction), JOBipH Ta JOSIIBHOCTI 10 OpeHIY.

BopmHouac aHani3 cydacHUX HAyKOBHUX JOCIIIKECHb CBi-
TYUTH TIPO HETOCTATHIO CHCTEMAaTH3AIliI0 MiIXO0iB 10 BHU-
BUYCHHS B32a€MO3B’ 13Ky M)k MApKETHHT OBUMH KOMYHIKaIli-
SIMH Ta TU(PPOBUMH MapKETHHTOBHMH B3a€MOJISIMHU. 3Ha-
YHA YaCTHHA JOCHIKEHb MPUCBIUYCHA OKPEMHUM aCIeKTaM
digital-komyHikaiiii, oJHAaK HEIOCTATHHO IOCIIIKEHUM
3aJIMIIAETHCS TIUTAHHS PO3IIISY MAapKETUHIOBUX KOMYHi-
Kalliif caMe SIK CHCTEMHOTO IHCTpYMEHTY (OpMYyBaHHS [[1-
(poBUX B3aEMOIII MIXk MiIPHEMCTBOM 1 CIIOXKHBAYCM.

VY 3B’s3Ky 3 IIUM aKTyaJbHOCTI HaOyBa€ MOCIiKEHHS
MapKeTHHTOBHX KOMYHIKAIill K I1HCTpyMeHTy (GopMy-
BaHHS U(POBUX MApKETHHTOBHX B3a€MOJIIH, IO JJO3BO-
JIsI€ TIOTJIMOMTH TEOPETHYHI 3acagy NU(YPOBOro MapKETH-
HTY Ta OOTPYHTYBATH MPAKTHYHI MiIXOIH IO i IBUILCHHS
e(eKTUBHOCTI KOMYHIKaIII{HOT MISTIBHOCTI MiJIPHEMCTB Y
IU(PPOBOMY CEPEIOBHIIII.

AHaJi3 oCTaHHIX AocCHiTKeHb Ta MyOJikamii cBin-
YUTH TPO 3POCTaHHS yBard HAyKOBIIB A0 NMPOOIEMATHKH
IUPPOBUX MAPKETUHTOBUX KOMYHIKaIlil, KIIIEHTCHKOI B3a-
€MOJIi1, 3aJTy4eHOCT] CTIOKMBadiB Ta (JOPMYBaHHS JIOBIO-
CTPOKOBHX BiHOCHH y IM(poBOMy cepenoBuii. TpaHc-
(opmarliss MapKEeTHHTOBOI JisSUTBHOCTI MiA BIDIHBOM ITH(]-
poBi3arlii, pO3BUTKY COI[aIbHUX MeJia, OMHiIKaHaJbHHUX
aT(opM Ta IHTEepaKTUBHUX TEXHOJIOT1H CIIPUYHMHIIIA TIe-
PEOCMHUCIICHHSI POJIi MapKEeTHMHTOBHX KOMYHIKalii, sKi
CBOTO/IHI PO3MIIAAAIOTHCS HE JIMIIE sIK 3aci0 mepenadi iH-
¢dopmarii, a sk MexaHi3M (OopMyBaHHS LUPPOBUX MapKe-
TUHIOBUX B3a€MO/Iii Mk OPEHZIOM Ta CHIOXKHUBAUEM.

TeopeTnyHi 3acaay iHTETPOBAHIX MapKETHHTOBHX KO-
MyHIKamid Ta ix amamramii g0 OHU(GPOBOTO CeperoBHINA

po3rsigaroThes y nparsx P. Smith ta Z. Zook [1], sxi ak-
[CHTYIOTh YBary Ha HEOOXITHOCTI MO€HAHHS OHJIalH- Ta
oduaitH-KOMyHIKaIliii, 3a0e3MeYCHHsT €IMHOTO KOMYHiKa-
I[IITHOTO MOBIIOMJICHHS T4 BUKOPHUCTaHHS NMU(GPOBUX TEX-
HOJIOTIH JJ1s1 MiABMIIIEHHS 3QJTyYeHOCT] CIIOKMBaYiB. 3HaU-
HHI BHECOK Y PO3BHTOK KOHLEIMIIi OMHIKaHAIbHUX KOMY-
Hikauii 3pobwnun E. Manser Payne, J. W. Peltier Ta
V. A. Barger [2, c. 185-197], siki JOCHIKYIOTh BILUTUB iH-
TETPOBAHUX MAapPKETHHIOBUX KOMYHIKAaIllif Ha CIIOXHBUY
3aJy9CHICTh Y 0araToKaHaJIhbHOMY CEpeJOBHUII Ta PopMy-
BaHHS LITICHOTO KIIEHTCHKOTO JTOCBIfY.

[Ipobnemarnka nUGpPOBOro KOHTEHT-MapKETHHTY, JI0-
BIpH Ta 3aJlydeHOCTI cHoXkHBada (customer engagement)
poskpura y gociimkenni L. D. Hollebeek Ta K. Macky
[3, c. 27-41], sKi po3rIAAalOTh 3ady4€EHICTh K OaraToBH-
MIpHHAH KOHCTPYKT, a HU(PPOBUI KOHTEHT-MapKETHHT —
SK IHCTPYMEHT (OPMYBaHH LIHHOCTI Ta JOBTOCTPOKOBHX
B3a€EMOBITHOCHH 31 CIIOKHBadaMH. BakKIIMBHM € TakKOX
migxig C. M. Sashi [4, c. 1643-1663], sxuii IOCITiIKye
poib mMppPOBUX KOMYHIKAIIH y MpoLecax CIiBCTBOPEHHS
IiHHOCTI Ta POpMyBaHHs B3a€MOIi1 y Oi3HEC-Mepexax.

[Ipobnemu nepcoHanizanii Ta J0BipH y HUPPOBUX CITi-
apHOTaX aHnanizyrots M. Kang, D.H. Shin ta T. Gong
[5, c. 580-596], minkpecnrow4K BILTHB MEPCOHATI30BAHUX
komyHikamiit i C2C-B3aemMozii Ha piBeHb 3aIy4EHOCTI Ta
JIOBipH CIIO’KUBAYIB.

CyTTeBy yBary JOCHiTHUKH IPUAUISIOTE iHTETparlii co-
HiaTbHUX MeJlia y CHCTEMY MapKEeTHHTOBHX KOMYHIKaIliii.
A. Harizi ta B. Trebicka [6] po3rmsanatoTs social media sk
OCHOBY IHTEPaKTHBHOTO JiaJIOTy MiX OPEHIIOM 1 CTIOXKHBa-
uem, a A. Stanescu, N. Ciobanu ta A. Cruceru [7, ¢. 34-44]
aKIEHTYIOTh yBary Ha BIUIMBI iHTErpOBaHHUX KOMYHIKalii
Ha ZIOBIpYy Ta CHPUHHATTS OpeHay y HUPpPOBOMY cepesio-
BUILII.

CyuacHi TeHneHuii po3Butky digital-komyHikamii
OB’ sI3aHi i3 BIpoBakeHHsIM Al, aBromMaTH3alii Ta nepco-
mamzamii. C. M. Abdullah ta S. R. M. Zeebaree [8, c. 184-
205] gocmimKyroTh BUKOpUCTaHHS Al-iHCTpyMEHTIB i 4aT-
OOTIB JUIS TMiIBUIICHHS 3aJy4CHOCTI CIIOKUBAYiB, TOAL 5K
P. Srivastava [7, c. 34-44] ninkpeciioe posib TUPPOBOT
tpaHchopmarii Ta IMC y ¢popmyBaHHI 10BipH 10 OpeHy.

[IpakTiuHi acekT NU(PPOBUX MAPKETHHTOBUX B3a€-
Momiii  mocmimkyrore D. Safitri ta N. Komaryatin
[9,c.316-331], ski aHami3ylOTh BIUIMB  customer
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engagement i relationship marketing Ha MapkeTHHIOBY pe-
3yJITaTUBHICTH TinnpueMctB. M. Alghizzawi ta criBaB-
topu [10, c. 569-579], Oumaima J. ta S. Lamari[11, c. 52-
69], a Ttakox R.Bharti, U.Khatri Ta O.A. Duralia
[12, c. 192-201] po3risaaroTs poib HUPPOBHX KOMYHiKa-
i, customer experience Ta iHTEPaKTUBHOI B3aEMOJIi y
(hopMyBaHHI CITO’KUBYOI TIOBEAiHKH.

BaxamBuM HammpsiMOM TOCTIDKEHb € iHTepaKTHBHHUN
KOHTEHT Ta OMHikaHajgbHa KomyHikamis. J. R. Williams
[13, c. 4-6] Harosomye Ha HEOOXiAHOCTI (OpPMyBaHHS
€IMHOTO KOMYHiKaIiitHoro mpocropy, a O. M. bornape-
KO Ta JI. O. Ctpiif posrnsaarote digital-komyHikarii sk
OCHOBY B3a€MO/IIi 31 CLIOXKKMBayaMu y u()poOBOMY Cepejio-
Buii [14, c. 81-93].

[Tonpu 3HauHY KUIBKICTh HAYKOBHX Ipallb, IPUCBIYE-
HUX IU(PPOBUM MapKETHHIOBHM KOMYHIKallisiM, 1HTETPO-
BaHMM MapKETHHIOBUM KOMYHIKaLlisiM, 3aJIy4eHOCTI CII0-
’kuBada Ta digital-kOHTEHTY, HH3Ka acIeKTiB i€l mpooire-
MaTUKH 3aJMIIAETHCS HEJAOCTAaTHBO JOCHTIDKEHOI0. Bbifb-
IICTh CYYaCHUX MiAXOJIB 30Cepe/KEeHI Ha OKpEeMHUX iH-
CTpyMEHTaX NU(PPOBOTO MAPKETHHTY a0 aHaIi3i aKTHB-
HOCTI CIIO)KHBAaYiB y COIIaTbHUX Mepekax, He (OpMYIOUN
[UTICHOTO OaYeHHS MapKETHHTOBHX KOMYHIKAIlil SK CHC-
TEMHOT'0 IHCTPYMEHTY (hOpMyBaHHS IIUPPOBUX MAPKETHH-
rosux B3aemoiii [1; 6; 13, c. 4-6].

YV nocniKeHHAX IHTETPOBAaHUX MaPKETHHTOBUX KOMY-
HIKaIlii Ta OMHIKaHAJTBHUX MOJIeJIeli OCHOBHA yBara mpu-
JUIAETHCS Y3rOMKEHOCTI OpEeHI-TTOBITOMIICHD 1 KIIIEHTCh-
KOMY JTOCBiny. BomHoUac HEMOCTaTHRO TOCIIHKEHUMH 3a-
JWIIAIOThCS MEXaHi3MHM TpaHcdopManii KOMyHiKawiil y
JIOBFOCTPOKOBI UG POBI B3aEMOIIT MiXk OPSHIIOM 1 CITOKH-
BaveM, a TAKOX POJIb IIEpCOHAI3aIlI], IHTEpaKTHBHOTO KO-
HTEHTY Ta ABOCTOPOHHBOTO Jianory y opMyBaHHi JOBipH
it nosutbHOCTI ayauropii [2, ¢. 185-197; 15, ¢. 6-15].

OparMeHTapHUMH ~ 3IMIIAIOTBCS M JOCIIHKEHHS
customer interaction Ta customer engagement y mudpo-
BOMY CEepeJOBHIII. 3HaYHA YACTHHA TIpaIlb PO3TIIIAE B3a-
€MOJIi0, 3aTy4eHICTh a00 IU(PPOBUI KOHTEHT-MapKETHHT
SIK OKpeMi eJIeMEHTH, TO[Ii K X CHCTEMHHI B3a€MO3B’ 130K
B MeXax MUPPOBUX MaPKETHHTOBUX B3a€EMOJIN MOTpedye
NoJaJbIIOro OOIpyHTYyBaHHs. HemoctaTtHbo nociimke-
HUMH € TaKOXK I1IXOIH JIO OI[IHFOBAaHHS €()EKTHUBHOCTI IU-
(poBux B3aeMoJiif, 30KpeMa IX BIUIMBY Ha JOBIpY,
customer experience Ta JOBrOCTPOKOBY LIHHICTh OpeHy
[3,c. 27-41; 9, c. 316-331; 12, c. 192-201].

MeTo10 J0CHiIKEHHSI € TEOPETUYHE OOTPYHTYBAaHHS
POJIi MapKEeTHHTOBUX KOMYHIKAIIN SK IHCTPYMEHTY (op-
MYBaHHS IH(POBUX MAPKETHHTOBHX B3a€MOJIH, a TAKOX
BHU3HAYCHHS B3a€MO3B 3Ky MiX MH(YPOBUMHU KOMYHIKAITi-
SIMH, B32EMOJIEI0 31 CITIO)KUBAa4YeM, 3aIy9CHICTIO CIIOXKHU-
Baya, JIOBIPOIO Ta JIOSIIBHICTIO CHOXKHBAUIB Y Cy4acHOMY
muppoBoMy cepemoBuii. KpiM TOro, TOCTiIKEHHS CIIpsi-
MOBaHE Ha BUSIBJIICHHS CyYaCHHUX TEHJICHIIIH PO3BUTKY IH-
(hpOoBUX MapKETHMHIOBUX KOMYHIKAIIii Ta 0COOMMBOCTEH TX
IHTEeTpallii B CHCTEMY B3a€MOJIi1 MAMPUEMCTBA 31 CIIOXKHU-
BavaMH.

Memoou docnioxcennsi. JInst JOCATHEHHS ITOCTaBIICHOT
METH y CTaTTi 3aCTOCOBAHO KOMILIEKC 3arajibHOHAyKOBUX
METO/IiB JIOCIIIKEHHS: METO/] CTPYKTYPHO-JIOTI4HOTO aHa-
M3y  BHKOPHCTAHO I JOCHIDKEHHS  CYTHOCTI
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MapKETHHTOBHX KOMYHIKaIi# Ta X pouti y popMyBaHHI 1IU-
(poBUX MApKETHHTOBUX B3a€MOJiH; CUCTEMHHH IIiIXil
JI03BOJIMB BH3HAUMTH B3a€MO3B’s130K Mixk digital-komyHi-
KalisiMu, customer engagement Ta customer interaction y
(poBOMY CepeNoBHIL; METOJI NOPIBHSIBHOTO aHaJi3y
3aCTOCOBAHO JUIs TOPIBHSUIBHOI OLHKHM TpaHchopmarii
TpaAMIIHHAEX 1 TUPPOBUX MAPKETUHTOBUX B3aEMO/IIH; Me-
TOJI y3araJibHCHHS HayKOBHX ITyONiKamid Ta aHaTITHIHUX
MaTepianiB BUKOPUCTAHO JUISl BUSIBJIICHHS Cy4acHUX TEHJIC-
HIiIl pO3BUTKY HUPPOBUX MApKETHHTOBHX KOMYHIKAITii
Ta IIXO0/IB 0 OIiHIOBaHHSA e(peKTHBHOCTI TH(POBUX B3a-
€MOJIIH.

Bukag ocHOBHUX pe3y/ibTaTiB A0CTiKeHHA. Y Cy-
YacHOMY I(POBOMY CEPEIOBHIL MapPKETHHIOBI KOMYHi-
Kallii mepecTaloTh BUKOHYBATH BUKIIOYHO (PYHKILIIO Tepe-
Jauyi iHpopMaii Ipo ToBap UM HOCIyry. Ix poss Tpancho-
PMYETBCS y HanpsiMi ()OpMyBaHHS JTOBrOCTPOKOBHUX B3a€-
MOJI MK MiJIPHEMCTBOM Ta CHOXXHMBadeM, 3aCHOBAHUX
Ha JIOBIpi, 3aJy9eHOCTI, MEpCOHaNi3amii Ta ABOCTOPOH-
HBOMY OOMiHI iHOpMamiero. Po3BuTok mudpoBux IiaT-
¢dopM, coliaTbHUX MEpeX, IHTEPAaKTHBHOTO KOHTEHTY Ta
OMHIKaHAIBHUX MOJIeNied KOMYHIKalii Cripusie mepexomny
BiJl OJTHOCTOPOHHBOTO MapPKETHHIOBOT'O BIUTUBY JIO MOJIEINI
MOCTIHHOT uudpooi B3a€EMOII| [4, c. 1643-
1663; 9, c. 316-331; 6]. Y Takux ymMOBax MapKETHHIOBI
KOMYHiKallii BUCTYNaIOTh HE JIUIIE IHCTPYMEHTOM TPOCY-
BaHHS, a © OCHOBOIO (hOpMyBaHHS B3a€MOJIi 31 CIIOKUBa-
YeM Ta 3aTy4eHOCTI CIIOXKMBada y UG POBOMY CepeIOBHIIT
[1; 10, c. 569-579].

MapKkeTnHroBi KOMYHIKalii TpajuLiiHO pO3Tiia-
I0ThCS SIK cUCTeMa Tepeadi indopmanii Bij minprueMcTBa
JI0 IUTLOBOT ayANTOPIi 3 METO0 (POPMYBaHHS MOMUTY, CTH-
MYJIFOBaHHSI IIPOAAXKIB Ta MiATPUMKH HO3UTHBHOTO IMIJKY
Openny [4, c. 1643-1663]. [Ipore cydacHi miaxoan A0 1u-
(pOBOT0 MapKETHUHTY CYTTEBO PO3IIUPIOIOTH JIaHE TPAKTY-
BaHHA. Y ITU(GPOBOMY CEpEIOBHIII KOMYHIKaIlisi HaOyBae
IHTEPaKTHBHOTO XapakTepy Ta rependadae He jumre iHpo-
PMyBaHHS CIIOKMBada, a W (opMyBaHHS TOCTIIHOT B3ae-
MoJii M) yciMa yJacCHHKaM{ KOMYHIKaIiifHOTO TpOoIecy
[8, c. 184-205; 9, c. 316-331].

Ha BigMiHy BiIl TpaJMIiHHMX MOJENEH KOMYHIKaIlii,
uQpoBi MapKETHHIOBI KOMYHiKalii 0a3yl0ThCsl Ha ABOC-
TOPOHHBOMY OOMiHI iH(oOpMaLi€lo, MIBUAKOMY 3BOPOT-
HOMY 3B’5I3KY, IE€pCOHaNI3ali] OBIIOMJICHb Ta aKTUBHOMY
3aJyueHHI ayauTopii 1o B3aemonii 3 Openuom [3,c. 27-
41; 15, c. 6-15]. Came TOMy Cy4acHi MapKETHHIOBI KOMY-
HiKaIii JOIIFHO PO3MIINATH K EIEMEHT CHCTEMH IH(]-
POBUX MapKETHHIOBHX B3a€MOJii, B MEXax SKOI CIIOXH-
Ba4 BHCTYTIA€ HE NMACHBHUM OTpHMYyBadeM iH(popmariii, a
aKTHBHUM  YYacCHHUKOM  KOMYHIKamifHOro  mpouecy
[1; 10, c. 569-579].

BaxxmBoro 3HaueHHS y GOpMyBaHHI B3aeMOIiit HaOy-
BAaIOTh COLiaJIbHI MEPEXKi, IHTEPAKTUBHUI KOHTEHT, email-
KOMYHiKallii, BeOcaiTu Ta tu(poBi miathopmu, siKki 3a0e3-
MEYyIOTh MOXJIUBICTh ONEPATUBHOTO JiaJIOTy MiX MiAIPH-
€MCTBOM 1 crokuBaueM [5, c. 580-596; 11, ¢. 52-69]. 3a-
BISIKM 1IbOMY KOMYHIKallii popMyroTh He suiie iHopma-
iHHUA BIUTMB, a 1 eMOIIMHMIA 3B’A30K, JOBIpY, 3aIyde-
HICTB Ta JIOSIBHICTH ayquTopii. TakuM YUHOM, MapKeTHH-
roBi KOMYHiKalii CTaloTh OCHOBOIO NOOYNOBH IM(POBUX
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B32€MOBIIHOCHH MK OPEHJIOM 1 CIIOXKHBAYEM.

VY cydacHoMy 1IM(ppoBOMY cepeoBHILI (YHKIIT MapKe-
TUHIOBUX KOMYHIKaIli TPaHC(HOPMYIOTHCS BiAIOBIIHO J10
noTped 1HTepaKTHBHOI B3aeMOJIT 31 COKKMBavyaMH. SIKIo
paHilre KOMyHikauii BHKOHyBaJM HepeBakHO iH(opma-
LiifHy Ta CTUMYIIOI0YY (YHKIIT, TO CbOTOJIHI BOHH 3a0€e3-
e9yIoTh (POpPMyBaHHS AOBIpH, 3aTy9ICeHHS ayAUTOPil, mif-
TPUMKY 3BOPOTHOTO 3B’SI3KY Ta CTBOPEHHS JOBIOCTPOKO-
BHUX B3a€MOBINHOCHMH 13 KII€HTAaMH. Y IOCIIIKEHHSIX
O. M. bornapenko, 1. B. Tapacenko ta O. M. fIBopcrkoi
miAKpecToeThes pois digital-komyHikaniid y ¢popMyBaHHI
3aJIy94eHOCTI CIIO)KMBAYiB Ta MIATPUMII JOBTOCTPOKOBUX
B3a€EMO/IiH 13 [iTbOBOIO ayauTopiero [16, c. 423-431].

[ndopmaniiina ¢yHkuis crnpsMoBaHa Ha O3HAHOM-
JICHHSI CIIO’KMBAYiB 13 OPCHIIOM, MPOIYKIIEI Ta LIHHOC-
TSAMH TIINpUEMCTBA Yepe3 nupoBi KaHaIK KOMYHIKaIli.
Iepekonyroya GyHKIlis 3a0e3Me4Uy€e CTUMYIIFOBAHHS 1HTE-
pecy mo OpeHIy Ta BIUIMBA€E HA MPHHUHATTS CIIOKHBYUX

pimiens. HaragyBasiibHa (QYyHKIIS MIATPUMYE MOCTIHHY
NPUCYTHICTB OpeHy Y uudpoBoMy iHpopMaiiiHOMY Mpo-
cTopi Ta crpuse (pOPMYBaHHIO MMOBTOPHUX B3a€EMOJIH i3
Kimientami [3, c. 27-41].

Oco6mBoro 3HaueHHs Y HH(POBOMY CEpEIOBHUIII Ha-
OyBae KoMyHiKalliifHa (iHTepakTHBHA) (QyHKIIis, siKa 3a6e3-
Heyye JBOCTOPOHHIH 3B’ 530K MIXX MiJIIPHEMCTBOM Ta CIIO-
xuBayeM. CamMe BOHA CTBOPIOE OCHOBY JUISI B3aEMOJII 3i
CIIO)KMBAaueM Ta 3aly4eHOCTI CIIOXKHBa4a 4epe3 COLiabHi
Mepesxi, MECEHKEPH, OHIaHH-TIaTGOopMH Ta iHIII -
poBi kaHamu. Kpim Toro, anamitnuHa (QYHKIIS TO3BOJISIE
30MpaTH Ta aHaN3yBaTH JaHi PO MOBEMIHKY ayAuTopii,
mo 3abe3reuye MepcoHami3alliio KOMYyHIKaIliil Ta IiaBy-
meHHs edexTuBHOCTI B3aemomii [13, c. 4-6; 7, c. 34-44].
Tpaucdopmanito GyHKIiH MAPKETHHTOBUX KOMYHIKAIH y
KOHTEKCTi (hopMyBaHHS IHU(PPOBUX B3AEMOMIN MPENCTaB-
neHo y Tabm. 1.

Tabauys 1
DyHKuii MAPDKETHHIOBUX KOMYHiKawliii y ¢gopMyBaHHi nMpoBUX MAPKETHHTOBUX B3a€EMOJil
DyHkuis XapakTepucTuka QyHKIii IncrpymenTn peasnizamii Poay q’gﬁrzﬁl;laﬂm B3a-

Indopmamiiina IndopmyBanns ayzuropii npo Openy | Bebcaiit, email-mapkerunr, PR | ®dopMyBaHHS IepBUHHOTO
Ta 10r0 MIHHOCTI KOHTaKTy

TepexoHyro4a CTHUMyITIOBaHHSI iHTEpeCy Ta COXHU- | PekiaMa, TapreTHHr, KOHTECHT AKTuBIi3allis B3aeMOJIii
BYOi aKTHBHOCT]

HaranyBasnbHa IMigrpumka nocriiiHoro kourakty 31 | Remarketing, SMM, email ®DopMyBaHHSI TIOBTOPHUX
CIIOXKUBAYEM B3aEMOJLH

ImimkeBa DopMmyBaHHS TOBIpH Ta peryTarii PR, counianmbHi Mepexi, digital- | TTocuneHHs TOsIIBHOCTI
OpeHIy KOHTEHT

Komymnikamiitna (iH- | 3abe3nedeHHs 1BOCTOpOHHBOrO nia- | ComianbHi Mepexi, aTh, Mece- | DopMmyBaHHS customer

TCPAKTHBHA) JIory HIDKEPU engagement

Amnanmitnyna Amani3 noBexinku ta peakuii aynu- | CRM, Google Analytics, BI- TMepconanizaiist B3aemMo-
Topii CHCTEMH it

Iicepeno: ckiasieHo aBTopaMu Ha OcHOBI Matepianis [1; 3, c. 27-41; 4, ¢. 1643-1663; 10, c. 569-579; 13, c. 4-6].

TakuM 4YMHOM, MapKETHHIOBI KOMYyHikaulii y nudpo-
BOMY CEpeJIOBHILlI MEPETBOPIOIOTHCS HA IHCTPYMEHT (op-
MYBaHHS CTIHKHMX HM(POBUX B3a€MOAINH MK HiIIPUEMCT-
BOM i criokuBaueM. CucreMa MapKeTHHTOBHX KOMYHiKa-
il OXOIUTIOE HTI KOMYHIKAIii, HidhOBI ayauTopii, mud-
pPOBi IHCTpyMEHTH Ta pe3ynbTatu B3aemomii [8, c. 184-
205; 5, c. 580-596].

B Mexax mugppoBOoro ceperoBHIIa KIIFOYOBUMH iHCTPY-
MeHTaMH (POpMyBaHHS B3a€EMOAIN BUCTYNAIOTh PEKJIaMa,
SMM, BeGcaiiTi, email-MapKeTHHI Ta KOHTCHT-MapKe-
TuHr. IX iHTerpoBaHe BMKOPHMCTAaHHS JI03BOJIsE 3abe3Me-
4YHUTH Oe3nepepBHY KOMYHIKaIIiIo 31 CII0)KMBauyaMH Ta CTBO-
PHUTH eAMHUH TM(POBHIH TPOCTIP B3aEMOII.

PesynbraToM (QyHKI[IOHYBaHHS CHCTEMH MapKETHHIO-
BUX KOMYHIKalliil CTAlOTh HE JIMIIE BITi3HABAHICTh OpeHIY
Y 3pOCTaHHS MPOJaXiB, a i (GopMyBaHHS 3aIy4eHOCTI,
JIOBIpH Ta JOSIIBHOCTI crokuBaviB. OTXKe, y CydaCHHX
YMOBaxX MapKEeTHHTOBI KOMYHIKaIlil JOIITEHO PO3TIISAaTH
SIK OCHOBY (popMyBaHHS HU(PPOBUX MAPKETHHIOBHX B3a€-
MO/, B MeXax SIKHX Peasli3ye€ThCs JTOBrOCTPOKOBA B3a€-
MOJIisl MiJK MAMPUEMCTBOM Ta #Horo ayauTopiero (puc. 1).
Iudporizaris cyTTeBO TpaHChOpMyBaia MiAXOAN A0 IO-
OyTIOBM MapKETHHTOBHX B3a€MOJIH MiX IiAMPUEMCTBOM
Ta CIIOKMUBadeM. SIKIIo TpaAnIiiiHI MapKETHHTOBI KOMYHi-
Kamii OynmM mMepeBakKHO OpIEHTOBaHI Ha OJHOCTOPOHHE

iHhopMyBaHHSI ayauTOpii, TO Cy4acHe MU(PPOBE cepero-
BuIe GOpMy€e YMOBH JAJIs IHTEPAaKTUBHOTO, TTEPCOHAIII30-
BaHOTO Ta Oe3mepepBHOro aianory. Po3Burox mudppoBux
aTdopmM, comianbHux Mepex, CRM-cuctem, anamitud-
HUX CEpBICIB Ta TEXHOJIOTIH aBTOMATH3allil CIIPHUSB Tepe-
XOJTy BiJi MACOBHX KOMYHIKAIIi#l JO MOJIEIi 1HIUBITyaltizo-
BaHOT B3aeMOIii 31 cioxkuBavyamu [6; 13, c. 4-6].

VY cyuacHuX ymoBax Iu]poOBi3allis BIUIMBAa€E HE JINIIE
HA KaHAJIM KOMYHIKaIlii, a i Ha caMy JIOTiKy MapKETHHTO-
Boi1 fisutbHOCTI. CrioskuBad OiIbIe HE BUCTYIIA€ ITACHBHIM
oTpuMyBadeM iH(popMaIlii, a cTa€e aKTHBHAM Y9aCHUKOM
nudpoBoi B3aeMoil, skui (OpMy€e KOHTCHT, BILUTUBAE HA
pemyTanito OpeHIy Ta Oepe yJacTh y MpoIecax CHiBCTBO-
perHs miHHOCTI. Came TOMy ITUQPOBE CEpeOBUIIE CTBO-
PIOE TTepeyMOBH IS IEPEXOLy Bill KOHIIETII{ MapKEeTHH-
rOBOTO BIUIMBY /10 KOHLENMii U()POBUX MaPKETUHIOBUX
B3a€EMOJIIH.

BaxxuBoro 3HaueHHs HAOYBAIOTh MEPCOHATI3AIIIS KO-
MYHiKalili, NIBUAKICTb 3BOPOTHOTO 3B’A3KY, OMHIKaHaJb-
HICTh Ta BUKOPUCTAHHS JaHHUX PO MOBEAIHKY ayTUTOPIi.
Le no3Bossie mignpreMcTBaM aIalTyBaTH KOMYHiKalliiiHi
TTOBiTOMJICHHSI BiZIITOBITHO JIO MOTPeO KOHKPETHOTO CIIO-
JKHBada Ta (OpMYBaTH OLTBII CTiHKi B3a€MOBITHOCHHH y
uudpoBomy cepemosuii [2, ¢. 185-197; 10, c. 569-579].
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[udporizallis MapKETUHTOBO1 isTTLHOCTI MMPU3BENa J0
CyTTEBOI TpaHCOpPMAIii XapaKTepy B3a€MOIil MIX ITiI-
PHEMCTBOM Ta cnoxuBadeM. OCHOBHI 3MiHH CTOCYIOTBCS
cnoco0iB KOMyHIiKallii, piBHS MepCOHANI3aMii, MBUIKOCTI
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~
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Puc. 1 Mogens popmyBanHs (pOBHX MAPKETHHTOBUX B3a€MO/II Ha OCHOBI MapKETUHIOBUX KOMYHIKaIiii.
Joicepeno: po3pobiieHo aBTOpaMu Ha OCHOBI Matepiainis [14, c. 81-93; 16, c. 423-431].

00MiHy iH(OpMAIIi€l0 Ta POJIi CIIOKHUBaYa Yy KOMYHIKaIii-
HOMYy miporieci [8, c. 184-205; 3, c. 27-41].

EBomornito MapKeTHHTOBUX B3a€EMOiH Yy mH(POBOMY
CepeIOBUIII IPEACTaBICHO y Ta0I. 2.

Tabauys 2
EBoJiionisi MApKeTMHIOBUX B3a€MOJiiil y unpoBoMy cepeaoBuii

Kpurepiii Tpanuniiini B3aemonii

Hudposi MapKkeTHHIOBI B3a€EMO-
aii

PesyabTaT Tpanchopmanii

Xapakrep B3aeMoii OnHOCTOPOHHE iHPOPMY-

BaHHA

JiBocroponHiii u¢posuii gianor

IligBuneHHs 3amy4eHOCTI ay -
Topii

OxormieHHs ayauTopii | Macose, He cerMEeHTOBaHE

TapreroBaHe Ta epcoHanti3oBaHe

ToyHiIe NO3UIOHYBaHHS

Iepconanizamis Oobmexena

Bucoxkwuii piBeHb nepcoHatizarii

3pocTanHs eheKTUBHOCTI KOMY-
HiKawii

OCHOBHI KaHaIN TB, panio, npyxosani 3MI

ComianbHi Mepexi, email, MeceH-
JOKepH

Posmmpenns kaHaiB B3aeMoil

[IBuaKicTs KOMYHI- IMoBinsHa MurTeBa, y peXUMi peanbHOTO OnepatuBHe pearyBaHHs

Karii gacy

KonTposs pe3yibra- Obmexenuit Amnanitiuka Ta CRM-cucremun I[TinBHIIEHHST KEPOBAHOCTI MPO-
TiB

ecy

Poib cnioxkuBaga INacuBHuil oTpuMyBay

AKTUBHHI YYaCHHK B3a€MOJIIT

dopmyBanHs customer
engagement

Joicepeno: ckianeHo aBropaMu Ha OcHOBI [1; 3, c. 27-41; 4, c. 1643-1663; 6; 13, c. 4-6].
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Sk BUAHO 3 TaOMMIN, HUPPOBE CEPEAOBUIIC 3POOIIO
MapKETHHTOBI B3a€MOJIi{ OLIBIII IIepCOHai30BaHUMHU, 1HTE-
PaKTUBHHMHU Ta aHATITUYHO KEPOBAHUMH, a CIIOXKHBa4ya —
aKTMBHUM  YYacCHUKOM  KOMYHIKalifHOro  mporecy
[10, c. 569-579; 15, c. 6-15]. CyuacHi nudpoBi B3aeMozii
0a3yloTbCs Ha iHTerpaii ColiabHUX MEepeXk, KOHTEHT-Ma-
pkernary, CRM-cucreM Ta aHaTITHYHHX IUIATGOPM Yy
ennny digital-exocucremy.

VY mporeci rdpooi TpanchopMariii BigOyBaeThsCs mo-
CTYIIOBHH TIepeXia BiJ TpaAWLiHHUX OJHOCTOPOHHIX KO-
MYHIKaliil 10 iHTerpoBaHUX OIU(PPOBUX B3aEMO/IiH, OpieH-
TOBaHHUX Ha MEPCOHANI3AIiI0, aBTOMATH3AIlI0 Ta OMHIKa-
HaBHICTB [11, ¢. 52-69; 7, ¢. 34-44]. [Tpu upomy 1udposi
aTdopmu 3a0e3neuyroTh Oe3nepepBHUI 3B’ 530K 31 CIIo-
KHMBa4aMH Ta MOXIIMBICTh HIBUAKOTO pearyBaHHsS Ha

3MiHy iX mOTpeO i moBeAiHKH (pHC. 2).

IpencraBneHa MOIENb AEMOHCTPYE, IO IU(POBizaLlis
3MIHIOE HE JIMIIE IHCTPYMEHTH MapKETHHIOBUX KOMYHIKa-
Wi, a i camy JIOTiKy B3aeMOZIi{ MiXK MiAPUEMCTBOM i CIIO-
JKUBaueM. SIKIIO TpaauiidHi KOMyHIKaIil 6a3yBaucs re-
peBakHO Ha mepeaadi iHpopmaiiii, To cydacHe nudppose
CepeOBHINE OPIEHTOBaHE Ha (POPMYBaHHS IMOCTIHHOI B3a-
€MOJii, customer engagement, MEPCOHATI30BAHOIO JOC-
Billy Ta JOBIOCTPOKOBHX BIJHOCHH i3 IIUTHOBOIO ayJIUTO-
pieto [1; 2, c. 185-197]. Takum yrHOM, ITUPPOBE CEpeIO-
BuIie GopMye HOBY MOJICITh MAPKETHHIOBHUX B3a€MOJIIH, B
MeXax sSKOI KOMYHIKaIlisl BHCTYIIA€ OCHOBOIO CTBOPCHHS
[IHHOCTI Ta MATPUMKH CTIHKHX B3a€MOBITHOCHH MiX Ope-
HJIIOM 1 CITOKMBAYEM.

CRM-crcTeME

IuTterpoeana digital-
EKOCHCTEMA

Comianssi Mepesi

]

Lndporei MapreTHHIOEL
KOMYyHIKaIii

OMHIKAHATEHICTE

SEO Ta oHIaiH-perIaMa |

KopnoparHesnii BebcaliT

KonTeHT-MapreTHHD |

Ilepexigaui eTan |/){

Email-xoMyHikamii

r@

‘ 1 Mecenmxrepn |

TB. pagio, gpveoeani 3MI

/‘I 30BHINIHA peKIaMa ‘

OanocTopoHHEE
1HbOpMyBaHHA

TpagHIifHI MAPKeTHHTOEL
EKOMYHIKAIIT

|\‘| Tlepmi oHTaHH-KaMOaHID

Puc. 2 EBomioriist MapKeTHHTOBHX B3a€MOIN y HH(QPOBOMY CepeIOBHIILI.
Hoicepeno: po3pobiIeHO aBTOpaMu Ha OCHOBI [2, ¢. 185-197; 6; 7, c. 34-44].

EdexTHBHICTE MAPKETHHIOBUX KOMYHIKAIIH JTOIUIEHO
OLIIHIOBATH HE JIMIIE 3 MO3MLIT EKOHOMIYHOTO pe3yJbTary,
a i 3 ToukHu 30py GpopMyBaHHS M(PPOBUX MAPKETHHIOBUX
B3a€EMOJIIi MIDK WIATIPHEMCTBOM Ta crokuBaueM. lle
IIOB’SI3aHO 3 TUM, IO ITU(PPOBI KOMYHIKaIlii CIPSIMOBaHi He
JUIIE Ha CTUMYJIOBAaHHA NPOIAXiB, a  HA (OPMyBaHHSI
customer engagement, J0BipH, JOSUILHOCTI Ta JOBrOCTPO-
KOBUX B3a€EMOBITHOCHH i3 MiJbOBOIO  ayIUTOPI€I0
[1; 10, c. 569-579].

Cy4acHi mixoau 10 OIiHIOBaHHS e()eKTUBHOCTI Map-
KETHHT'OBHX B3a€MO/Iiif 6a3yI0ThCs Ha IIOE€JHAHHI €EKOHOMi-
YHHUX, MOBCAIHKOBUX Ta aHAMITHYHHX MOKa3HUKIB. [Ipu
LILOMY OCOOJIMBOTO 3HAYCHHS! HA0YBa€ BUKOPUCTAHHS M-
¢dposoi anamituku, CRM-cuctem ta KPI, siki 103BONISIOTH
OIIiHIOBATH HE JHUIIe (piHAHCOBY Pe3yIbTaTUBHICTH KOMY-
HIiKalliil, a i piBeHb B3aEMOJI{ Ta 3aJTy9YCHOCTI ayIUTOPil
[13, c. 4-6; 7, c. 34-44].

OCHOBHI MiIXOU 70 OIIHIOBaHHS €(peKTUBHOCTI Map-
KETHHTOBHX B3a€MO/Iii peicTaBieHo y Tadi. 3. Oquum i3
KIIOYOBUX iHAuKaTopiB mu¢poBoi B3aemoxmii € CTR
(Click-Through Rate), skuit xapaktepusye piBeHb

3aliKaBICHOCT] ayAUTOPil KOMyHIKaliiHUM ITOBiIOMIIEH-
HSM Ta e()eKTUBHICTH MIEPEX0/y KOPHCTYBaya JI0 MOAAb-
mroi B3aemonii 3 6peHaoM. BaxnuBUM MOKa3HUKOM € Ta-
kox Conversion Rate, 1o 1eMOHCTpY€E pe3yJIbTaTHBHICTb
B3a€MOJIi Ta 3/aTHICTh KOMYHIKAaIliif CTUMYIIOBAaTH IIi-
JBOBY JIIIO CIIOXKMBAYA.

Oco0nrBe 3Ha4YeHHS y IM(PPOBOMY CEpelOBHUINI Mae
Engagement Rate, sixuii BimoOpaxae piBeHb aKTHBHOCTI
aynuTopii y B3aeMoii 3 KOHTEHTOM OpeHIy depe3 KOMEH-
Tapi, BomoOaHHs, MomupeHHs Ta iHmn ¢opmu digital-ak-
TUBHOCTI. Ha BimMiHy BiX TpaIuIliHHUX MOKA3HUKIB OXOTI-
JeHHsI, engagement XapakTepu3ye came INIHOMHY B3a€EMO-
i Mix OPEHIOM 1 CITIOKUBAYEM.

Bomnouac mokasamk CAC (Customer Acquisition
Cost) no3Bosisie OLIHUTH €(EKTUBHICTh BUTpPAT Ha 3ally-
YEeHHsI HOBHUX KIIIEHTIB Ta BU3HAYUTH €KOHOMIUHY Pe3yJib-
TaTUBHICTh  LU(PPOBUX  MapKETHHIOBUX  B3aeMOAIH
[2, c. 185-197]. Otxe, cyuacui KPI ciig po3risgata sk
CHCTEMY IHJIMKATOpIB, L0 BiIOOpakatoTh HE JIMIIE pe-
3yJIbTaT KOMYHIKallil, a if xapakTep B3aeMoii ayuTopii 3
OpeHoM y IH(POBOMY CEPEIOBHIIT.
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Tabnuys 3
igxoam 10 ouiHIOBAHHSA e()eKTHUBHOCTI MAPKETHHIOBUX B3a€MOiii
Hinxin CyTHicTb migxoxy OCHO:;Z:(I:IOK”- IlepeBaru O0MmexeHHs

ExoHoMmiuHnit OuiHtoBaHHs (iHaHCO- ROI, ROMI, CAC, Busnauenus exoHomi- | He BpaxoBye moBeqiHKOBi
BUX Pe3YJIbTATIB KOMY- CPL YHOT JIOLIJIBHOCTI aCIeKTH
Hikauii

TloBeninkoBHit Amnari3 peaxuii Ta aktu- | CTR, Conversion OLIHIOBaHHS B3aEMO- He 3apxau BimoOpaxae
BHOCTI ayAuTOpii Rate, Engagement Iii 31 CIIoKMBavYaMu ¢inaHcoBuil pe3ynbrar

Rate

AHaniTHYHUI Bukopucranns uudpo- Tpadik, mrepena JHeranbuuii anani3 B3a- | [lorpedye moctymy no na-
BUX IHCTPYMEHTIB aHa- nepexozais, KPI eMoii HUX
T3y AaHKX

InTerpoBanmit KomrmnekcHe o1iH0- ROI + CTR + KommiekcHa orinka CknagHicTb 300py Ta 00-
BaHHS e()eKTUBHOCTI Engagement + KOMYHIKaIii pobOKHM raHuX
B3a€EMOJIH Conversion

JDoicepeno: ckilazieHo aBTopaMu Ha OCHOBI [1; 4, c. 1643-1663; 7, c. 34-44; 10, c. 569-579; 13, c. 4-6].

EdexTuBHE yIpaBIiHHS MapKETHHTOBHMH B3a€MOJIi-
SIMH y TR POBOMY CEPEOBHIIII TOTPEOy€E CHCTEMHOTO TTiI-
X0y 1o 300py, aHai3y Ta BUKOPHCTaHHA JAaHUX TIPO I10-
BeiHKy ayauropii [5, c. 580-596; 6]. V cyyacHux ymoBax
aHaJITUKA CTa€ OCHOBOIO MPUHHATTS YIPaBIiHCHKHX Pi-
1IeHb y cepi TMPPOBUX MApKETHHIOBUX KOMYHIKAIIiH.

[Mpouec ynpaBiiHHS MapKEeTHHTOBHMH B3a€MOMISIMHU
BKIIFOYA€ BH3HAUYCHHS 1[I KOMYyHiKaii, BUOip mudpo-
BUX KaHaJIB Ta iHCTpyMeHTIB, GpopmyBanHs cucremu KPI,

KOpHUT'YBaHHS KOMYHiKaIiifHoi ctpaterii (puc. 3). [Ipen-
CTaBJICHUH aJITOPUTM JIEMOHCTPYE, IO aHAIITHKA LU(pOo-
BUX KOMYHIKaliii TpaHCHOPMY€ETBHCS B CHUCTEMY YIpaB-
JIHHS MapKETHMHTOBHMH B3a€EMOMAIIMH. BukopucraHHs
KPI, CRM-cucteM, iHCTpyMeHTIB web-aHanmiTuky Ta nud-
POBHUX IIATGOPM JI03BOJISIE TIIIPHEMCTBAM OINEPATHBHO
pearyBaTy Ha 3MiHy NOBEIIHKHM ayJUTOPIi, aAaNTyBaTH KO-
MYHIKaIliiiHI TIOBIJOMJICHHS Ta (POPMYBaTH MEPCOHATI30-
BaHMI KIIIEHTChKMI 0cBin [8, ¢. 184-205; 15, ¢. 6-15].

30ip 1 aHami3 [aHWX, OIIHIOBaHHS peE3yJIbTATIB Ta

OninoeanHda ePpeKTHBHOCTI
MApPKeTHHTOBHX
KOMVHiKanii

1

1. BusHauYeHHA LT
KOMYVHIKAIH

I

2. BHOip KaHATIB Ta
1HCTPVMEHTIB

I

3. PopuyBaHHE cHeTeMH KPI

—— T
— —

— vl N

4. 301p Ta 00pPOOKa JaHHX IToBemiHKOBI IOKA3HHKH

| l

ROI/ROMI / CAC

TTT—

—

AHATITHYH] NOKa3HHEKH

EKOHOMIYTHI NOKa3HHKH

5. AHamls pesylIeTaris CTR / CR./ER

|

6. TIpHIHATTS YVIPABTIHCBKHX
plIIeHE

l

7. KopHurysaHHA
KOMYHIKam#HoOI cTpaTerii

Tpadik / axepena / BOpoHKa

Puc. 3 Anroput™ ynpasiiHHA MapKeTUHTOBHMH B3a€MOIISIMH.
Lorcepeno: po3pobieHo aBTopamu Ha ocHOBI [4, 1643-1663; 8, 184-205; 9, c. 316-331].

Takum 9MHOM, CydacHe IU(PPOBE CEPEIOBUIIE 3MiHIOE
MIXO01 bi (o) YOpaBITiHHS MapKETHHTOBUMHU

KOMYHIKaI[isIMH, TIEPETBOPIOIOYN AHANITHKY Ta IH(POBI
KPI Ha x170490Bi iHCTPYMEHTH (OPMYBaHHS Ta MiATPUMKH
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C€(PCKTHBHUX MAapKETHHTOBUX B3a€MOJINA MIX OpeHIOM i
CIO)KHBAUYEM.

JlomaTKoBO CIIiJl 3a3HAYMTH, IO Cy4YacHi TCHJCHIIIT po-
3BUTKY HM(POBUX MapKETHHIOBHX KOMYHIKaIlii nenaii
OinplIe OpIEHTYIOTBCS HAa (POpPMYBaHHS JOBrOCTPOKOBHX
B3a€EMOJIIM 31 CHOXXHMBavyaMH, IEPCOHaNI3aIil0 KOMyHIKa-
HiHUX TPOIECiB Ta iHTErpamiro MUQPPOBHUX MIATHOPM y
CHCTEMY YTIPaBIiHHSI MAapKETHHTOBOIO iSUTHHICTIO ITi[II-
pHEMCTB. Y HAYKOBHX JOCIIIKEHHSX MiJKPECIIOETHCS Ba-
KIUBICTH CTpaTeriunoro moegHanus digital-iHCTpyMeHTiB,
IHTepaKTUBHHUX KaHAJIB KOMYHIKAIli Ta TEXHOJOTiH yT-
paBIiHHS B3a€EMOIISIMH JUIS TiABUIICHHA €(EKTUBHOCTI
MapKeTHHIOBOT JisulbHOCTI ¥ 3MinHeHHs relationship
marketing. Oco0nuBa yBara npuaiiseTbcs poii HudpoBux
aTdopM, OMHIKaHAILHUX KOMYHIKaIliil Ta iIHTErpOBaHUX
KOMYHIKaI[IIfHUX cTpaTeriii y nmpouecax GopMyBaHHS CIIO-
YKHMBYOT 3aJTy4EHOCTI Ta PO3BUTKY LU(PPOBUX MAPKETHHTO-
BUX B3aemoniii [17, c. 1231-1245; 18; 19, c. 4590-4601].

VY pesynbTari NPOBENEHOTO IOCIHIKEHHS BCTaHOB-
JICHO, IO B YMOBax HU(POBOi TpaHCOpMAIlii MapKETHH-
TOBi KOMYHIKaIlii BUXOASTh 32 MEXI1 TPaIuIiitHOT (QyHKIIT
nepeaadi iHpopmalii Ta IepeTBOPIOIOTHCS HA IHCTPYMEHT
(dopMyBaHHS NUPPOBUX MAPKETHHTOBHX B3a€EMOJMINA MiX
MAPUEMCTBOM i crioxkuBaueM. CydacHi udpoBi KoMyHi-
Karii 3a06e3neuyoTh He Juie iHhopMyBaHHS ayaAuTOpii, a
it hopMyBaHHS JOBipH, 3aJyIEHOCTI, EMOLIHHOTO 3B’ A3KY
Ta JIOBTOCTPOKOBUX B3a€MOBITHOCHH i3 OpEHAOM.

JloBeneHo, mo nuppoBe CepeIOBHIIE CYTTEBO 3MIHIOE
JIOTIKY MapKEeTHHTOBHX B3aEMOIH. SIKIIO TpaauiiiiHi KO-
MyHikauii 6a3yBanucsi mepeBakKHO HA OJHOCTOPOHHBOMY
BIUIMBI Ha aymuropito, To cydacHa digital-komyHikamis
Opi€EHTOBaHA Ha IHTEPAKTUBHMH Jiayior, MepcoHai3aio,
HIBUAKUNA 3BOPOTHUH 3B’S130K Ta aKTUBHY Y4acTb CIIOXKH-
Baya y KOMyHIKaliifHOMy mporeci. PO3BUTOK coliaabHUX

mepex, CRM-cuctem, aHamiTHIHUX TUTATHOPM Ta OMHIKa-
HAJIBHUX KOMYHIKaIii popMye HOBY MOZETHh B3a€MOJII, B
MeXaxX fKOI CIIOKMBa4 BHCTYNA€ AaKTHBHUM YYaCHHKOM
CTBOPCHHS IIIHHOCTI Ta NOMIMPEHHS KOMYHIKaIlifHOTO KO-
HTCHTY.

BucHoBok. Y xoxi AoCHiKeHHS OOTpYHTOBAaHO, IO
dpoBi MapKETHHIOBI B3a€MOJII MOXYTh BHCTYNAaTH
00’€KTOM CHUCTEMHOTO OLIHIOBAaHHS, aHali3y Ta yMpaB-
miHns. Buxopucranus KPI, web-ananitukn, CRM-
cucTeM, MOKa3HHKIB engagement, conversion, CTR Ta
CAC 103BoJIsI€ OLIIHIOBATH He JUIle ePEeKTUBHICTH KOMY-
HIKAI[IITHOT AiSTLHOCTI, a i XapakTep B3aeMOJIIi ayauTopii
3 OpeHIOM, PIBEHB 3alyYCHOCTI CITOKUBAUiB Ta Pe3yibTa-
TUBHICTD UPPOBUX KOMYHIKAIIHHAX CTpATETIi.

TakuM YUHOM, MapKETHHTOBI KOMYHIKaIlii BHCTYIIa-
IOTh KIIIOYOBHM IHCTPYMEHTOM (OpMYBaHHS Ta YIpaB-
JHHA TUPPOBUMH MAapPKETHHTOBUMH B3a€MOIISIMH, 3a0¢e3-
MEYYIOYN IHTETPaIlil0 KOMYHIKAIIHHIX, aHATITHIHUX Ta
MOBE/IIHKOBUX KOMIIOHEHTIB y €JMHY CHCTeMY LU(pPOBOI
B3a€MOJII1 MiAPUEMCTBA 31 CTIOKHBAYAMHU.

Jexnapania npo Buxopuctanns III. Jlexmaparris
100 BUKOPUCTAHHA 1HCTPYMEHTIB IITYYHOTO 1HTENEKTY.
ITix yac miATOTOBKY CTATTi OYJI0 BUKOPUCTAHO iIHCTPYMEHT
wityqHoro intenekty ChatGPT (OpenAl, GPT-5.5, 2026)
JUISl pelaryBaHHS aHIJIOMOBHOT aHOTallii, yTOYHEHHS Iiepe-
KJIaJy OKPEMHX TEPMiHIB Ta CTPYKTYPHOTO BIOCKOHa-
neHHst Tekcty. LITy4dHuil iHTeNeKT He BUKOPHCTOBYBABCS
JUISL aBTOMaTUYHOTO HAIMCAHHS OCHOBHOTO TEKCTY CTAaTT,
CTBOPEHHS PE3yJIbTATIB JOCHIKEHHS, CTATUCTHYHUX Ja-
HUX 200 (OPMYBaHHS CIIMCKY BUKOPUCTAHHX JKEpes. AB-
TOpPH HECYTh IIOBHY BIJIOBiIadbHICTh 33 HAYKOBICTb,
3MICT, JOCTOBIPHICTH pPE3yJNbTaTiB i BUCHOBKIB JOCIIi-
JOKEHHS.
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